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What good argument can an up-to-date house advance for not 


joining the Association? 


Not one that for an instant would hold 


water with the man who really knows something of the work this 
Association is doing quietly but effectively for commerce. 


NEW MEMBERS REPORTED DURING JANUARY. 


Baltimore, Md. 

Goldberg Pants Co.—G. D. Goldberg. 
Bridgeport, Conn. 
Bridgeport Hardware Mfg. Corp., The 

—Harry B. Curtis, Treas. 
Buffalo, N. Y. 
Boosing, D.—Sizer Forge Company. 
Economy Meat Food Company, The— 
Edward Wendling. 
Lancaster Brick & Tile Company,—C. S. 
A. Coe. 
London Guaranty & Accident Co. 
Ltd..—Myron Brewer. 


Queen City Dairy Company—F. C. 
Shedrick. : 
Boston, Mass. 
Adams Dry Goods Co—Edw. R. 
Adams. 


Arnold Shoe Co. 
Arrow Rubber Co.—Chas. W. Dailey, 


ae. 

Atlantic Works—Alfred E. Cox, Treas. 

Callender, McAuslan & Troup Co.— 
Walter Callender, Pres. 

Chase, L. C., & Co—John Hopewell. 

Clapp, Edwin, & Son, Inc. 

Forbes & Wallace. 

Loomis, S. W., Co—William N. 
Schmidt, Treas. 

Moore, Smith Co.—John 
Treas. 

New England Telephone & Telegraph 
Co.—Ernest C. Upton. 

North, John H., Co—John H. North. 
Jr., Treas. 

Pearson, J. B., Co—J. B. Pearson, 
Pres, 

Pelonsky, N. A. 

Samson Cordage Works—H. G. Pratt, 


Reading, 


Treas. 

Shannon Bros. Co.—E. E. Shannon, 
Treas. 

Standard Horse Shoe Co.—R. M. Bout- 
well, Treas. 

Stetson Shoe Co., The—H. S. Stowers. 

Thompson, J. Walter, Co—W. G. 
Resor. 


Charleston, W. Va. 
Baker, H. O., Co., The—H. O. Baker. 
Moore, S. Spencer, & Co.—Herbert 


Moore. 
Shawver, W. F., Co., The—Chas. Bur- 


dett. 
Southern Mine Supply Co.—A. B. Mc- 
Murray. 
Chicago, III. 
American Cutlery Co—Werner Van H. 
Ezerman. 


American Stove Co—A. F. Millikan. 
Atkinson, Mentzer & Grover—J. Ment- 


zer. 
Barrett Mfg. Co.—R. L. Baird. } 
Booth Fisheries Co—Walter G. Weil. 
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Brady, James A., Foundry Co., The— 
G. S. Burtis, Treas. 

C. B. & Q. Ry. Co.—T. S. Howland. 

Chicago Rubber Co.—H. H. Miltimore. 

Chicago, Rock Island & Pacific Ry. Co, 
The—Geo. H. Crosby, V. P. 

nee Tanning Co.—Maurice S. Mil- 
er. 

City Fuel Co.—I. G. Adelman. 

Clark, Henry J.—care Lehigh Valley 
Coal Co. 


Cudahy Packing Co, The—A. F, 
Borchert. 

Currier Publishing Co.—Geo. H. Cur- 
rier. 


DeBower-Chaplin Co—G. W. Miller. 

Deming & Gould Co.—C. M. Mitchell. 

Eliel & Loeb—J. M. Loeb. 

Fox, Geo. S., & Co.—Geo. S. Fox. 

Hanover Fire Insurance Co.—Chas. W. 
Higley. 

Heinz, H. J., Co—C. E. Dalzell. 

Hiles, C. A. & Company—W. Fries. 

Illinois Central Railroad Co—Otto F. 
Nau. 

ee Malleable Iron Co—Wm. J. 

in. 


International Salt Co—C. E. Watts. 


Interstate Iron & Steel Co—Harry 
Burrell. 

Law Union & Rock Ins. Co., Ltd., The 
—A. F. Shaw. 

Lindahl, Lavick & Co—Edward M. 
Lindahl. 


Marsh & McLennan—H. W. Carlisle. 

Melville-Clark Piano Co.—Albert N. 
Page. 

Munger, Vokoun, Wetmore & Wither- 


bee. 
Mueller & Young Grain Co.—H. Muel- 


er. 
O’Leary, Arthur J., & Son Co—John 
. O'Leary. 

Ostermann Mfg. Co., The—Thos. F. L. 
Henderson. 

Otto Gas Engine Works, The—R. A 
Ogle. 

Perrin, Wm. R. & Co.—Wm. R. Perrin. 

Plamondon, A., Mfg. Co.—Chas. A. 
Plamondon. 

Queen Insurance Co. of America—A. R. 
Monroe. 

Reiss Bros. & Co.—Jacob Burger. 

Rollo, Webster & Co. 

Sinclair Laundry Machinery Co— 
Henry H. Horr. 

Uhlmann, M., & Co—M. Uhlmann. 

Wendell State BankRaymond Cardona 

Western Bank Note & Engraving Co.— 
Noble C. King, Treas. 

Western Felt Works, The—Otto F. 
Schultz. 


Wheeling Corrugating Co.—James Tor- 
et. 
White, Jas., Paper Co—James White. 


Wiley, Magill & 


gill. 

Woods Motor Vehicle 
Ransom. 
Zeidman, The, 

L. Zeidman. 
Detroit, Mich. 
Imperial Tea Co.—D. Clifton King. 
Jamestown Metal Furniture Co.—S. L. 
McCombe. 
Osborne Div. International Harvester 
Co. of America—Walter Sutton. 
Royal Cheese Co.—Jay B. Woodin. 
Grand Rapids, Mich. 
American Electric Fuse Co—F. G. 
Jones. 
Challenge Machinery Co—R. G, Wil- 
son. 
Clemens & Gingrich—O. B. Clemens. 
Grand Rapids Car Loading Co.—J. 
Harry Shoneberger. 


Johnson—R. “M. Ma- 
Co.—Will H. 


Hair Cloth Co.—Louis 


Langeland Mfg. Co.—Henry E. Lange- 


land. 
Moore Plow & Implement Co.—D. H. 
Moore. 
Louisville, Ky. 
Altsheler & Co.—Daniel Altsheler. 
Armour & Co—L. B. Barth. 
Central Paint & Roofing Co—L. M. 
Rice. 
Hirsch Bros. & Co.—Louis Grossman. 
Memphis, Tenn. 
Buchanan, R. B., & Company—R. B. 
Buchanan. 


Buckingham, T. N., & Co.—T. N. Buck- 


ingham. 
Coleman, Sol.—C. Lewis. 
Chism Thompson Co.--j. 
Dickinson, J. F., & 
son. 
Early Printing 
Early, Jr. 
Jones, Homer K. 
Lilly Carriage Company— ae 
ton. 
Mercantile Bank—R. S. Scrivener. 
Partrick, P. A.. & Co—P. A. Partrick. 
Wahoo Medicine Company—G. BB. 
Coleman. 
Newark, N, J. 
Bradstreet Co., The—Ernest Shriver. 
Burroughs Adding Machine Co.—C. C. 
Prest. 
Krenrich, A., Inc-—A. Krenrich. 
Newark Business College—J. Kugler, 


Co., The—Chas. L. 


S. ae 
Co.--J. F. Dickin- 


Company — Eugene 


Cc. Sut- 


~* 


Jr. 

Newark News 
Cowan. 
Tack, Jean R. 
New Orleans, La. 

American Broom Co.—C. Gordon 

Reilly 


Bank of Orleans—Jas. A. Robin. 

Bratman, H. 

Claverie, Aug. J., & Co—Aug. J. Clav- 
erie. 





Dameron-Pierson Co.—J. Ogden Pier- 

* son. 

Davie, Wash & Co—Walter M. 
nett. 

Foster Cigar Co.—C. S. Foster. 

Gulf Bag Co.—A. C. Carpenter. 

Interstate Electric Supply Co.—E. Ju- 
monville. 

Isaacs, Marks, Co.—A. Good. 

Kehoe, M. J. ‘& Co—M. J. Kehoe. 


Kohnke, E. F. 
Manhattan Rubber Mfg. Co—A. C. 
Menard. 


Lawder. 
Menard Bros.—P. H. 
Milan-Morgan Co.—G. M. Milan. 
Redmond, B. V. 
Union Oil Co.—J. H. Scruggs. 
New York, N. Y. 
American Cotton Oil Co.,.The—W. S. 
Curtis, Cashier. 
Bachrach Company—Edward S. Levy. 
Behrens, E. H., & Co—Wm. Valet. 
Burland, W., & Co.—W. Burland. 
Calcott, F. H., & Co—Wm. Henderson. 
Gem Cutlery Co.—Fred H. Hoffman. 
Hockmeyer Bros. 
Home Insurance Co.—F. C. Buswell. 
Howse, Mead & Sons, Ltd—H 
Thomson. 
Hydeman & Lassner—David A. Jack. 


Bar- 


Katcher, A. D., & Bro—Arthur D. 
Katcher. 

Knickerbocker Trust Co.—J. A. Gran- 
bery. 


Leolastic Co.—Julian L. Duryee. 
Locke, J. B., & Potts—Louis Hubsch. 
Meyer, John H., Co.—John T. Neff. 
Moore Mfg. Co.—M. Hermann. 
National Surety Co.—Arthur P. West. 
Opoeriheimer, Adler & Co.—J. Manne. 


»’ Scholler “Bros.—S. Schiller. 
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Sicher, D. F., & Co—M. J. Harding. 
Sparrow & Smith—John I. Sparrow. 
Stein, S., & Co—Charles R. Le Veque. 
Steinfeld Bros.—Isaac: Deutsch. 


Underwood, ‘Typewriter Co—Frank L. 
, otine., > 
Williams, “Charles W., & Co.—Charles 


W. Williams. 
Zucker & Josephy—Leo Falkenberg. 
Northampton, Mass. 
First National Bank—F. N. Kneeland, 
Cashier. 
Oklahoma City, Okla. 
Elreno Whol. Gro. Co.—W. A. Edger, 
Secy. 
Philadelphia, Pa. 
Kellogg, H., & Sons—Chas. 
Pittsburgh, Pa. 
Adams Bros. Mfg. Co.—J. F. Adams. 
American Brewers Supply Co.—H. A. 
Friday. 
American Directory Co—W. V. C. 
Jackson. 
American Multigraph Sales Co., The— 
David C. Swander. 
Anchor Sanitary Co.—Jas. B. Lantz. 
Armour & Co.—Wm. McLaughlin. 
Butler, L. A., & Co—Thomas Butler. 


McGrath. 








Clark, W. L., Company—W. L. Clark. 
Consolidated Adjustment Co. of Pa.— 
Mark Alexander. 
Flaccus, Wm., Oak Leather Co—Wm. 
Flaccus. 
we Trust Company—Wm._ T. 
on. 
Mellott Heating Co.—A. D. Long. 
Moneyweight Scale Co—E. M. Tres- 
cott. 
Monongahela River Consolidated Coal 
Coke Co., The—W. Hamilton 
Brunt. 
Neff, Geo. L. Company—Geo. L. Neff. 
Pittsburgh Crushed Steel Co—M. M 
Kann. 
Porter, James M., & Co. 
Rodney-Pierce Optical Co.—Rodney 
Pierce. 
Ruben, A., & Company—A. Golabloom. 
Steel Drake Baking Co., The—Joseph 
G. Barrett. 
Sussman, Alex., Company—Alex. Suss- 
man. 
Thier, Kraus & Biem. 
—— & Surety Co.—Edward 
all. 
Union Storage Co.—Chas. L. Criss. 
Union Switch & Signal Co., The—J. H. 
Johnson. 
Portland, Ore. 
Kline, M. L.—L. P. Brown. 
Everding & Farrell—B. Farrell. 
California Ink Co—P. E. Arlett. 
Disston, Henry, & Co., Inc.—Jas. Pat- 
terson. 
Union Oil Co.—F. H. Crang. 
Richmond, Va. 
on: Millinery Co.—H. L. Seer 
erg 
Richmond Paper Manufacturing, Co 
B. W. Lipscomb. , 
Rockford, ii, 
Andrews Wire & Le Works—Chas. 
Andrews, Jr.; 
Hess & Hopkins. oe. Co.—T.. F. 
Hopkins, S.-T. 
—— Clothing Co.-+A.:C. Breariey, 


Sec 
Rockford Desk Co.—N. J. Wall, Secy. 
Rockford Furniture Co.—L. E. Pear- 
son, Secy. 
Rockford Silver Plate Co.—L. A. Lit- 
tlefield, Secy. 
Rockford Wholesale Grocery Co.—Fred 
G. Shoudy, Pres. 
Shanhouse, W., & Sons—Chas. Shan- 
house. 
Trahern Pump Co.—W. H. Gaffney, 
Secy. 
San Francisco, Cal. 
Gildmacher, H. & C—H. D. Gild- 
macher. 
Heinz, H. J., Co—N. D. Hinsdale. 
Keyston Bros.—W. D. Keyston. 
St. Louis, Mo. 
American Radiator Co—D. H. Free- 


man. ; 
Arlington Co., The—J. P. Helfenstein. 





‘Borden Varnish Co—Chas. T. Tode- 


bush, 
Figgemeier, J. C.—care of Jones W. W. 
& P. = 


Grant, J. C., Chemical Co—J. H. Dunn. 

Granite City National Bank—D. J. 
Murphy. 

Mangan Press—F. W. Forgus. 

Mercantile Adjuster, The—A. H. Fiske. 

Mt. Olive & Staunton Coal Co.—C. R. 
Manter. 

Murphy Brokerage Co.—L. T. Murphy. 

Pickel Marble & Granite Co—Wm. P. 
Sullivan. 

Planters Bank—Albert S. White. 

Renard & Co.—Wallace Renard. 

Sherwin-Williams Co., The—Chas. L 


Davies. 

St. Louis Independent Packing Co.—F. 
H. W. Kenning. 

St. Louis Rubber Cement Co.—E. F. 
Beach. 

St. Louis Talking Machine Co.—E. S. 
True. 


Streett, J. D., & Co.—J. Clark Streett. 


_Wangelin, E. H., & Co—E. H. Wange- 


lin. 
St. Paul, Minn. 
Union Roofing & Mfg. Co—T. P. 
Cochrane. 
Seattle, Wash. 
Kendall, Sewell .& Moorehouse—Eli 
Moorhouse. 
Shuey, H. O., & Co.—R. F. Shuey. 
Temple, George W. 
Williams, C. M., & Co—C. M. Wil- 
lias. 7 
Springfield, Mass. 
Fisk Manufacturing Co—W. S. L. 
- Hawkins, Treas. 
* Spuyten Duyvil, N. Y. C. 
Johnson, ‘Isaac G., & Co.—Isaac B. 
Johnson, - Director. 
Toledo, Ohio. 


Sanne Mfg. Co. The—W. E. Allen. 


Leyonx ’ Cider -& Vinegar Co., The—R. 


D. Jarvis. * 
Maumee Rubber Co., The—A. E. Has- 
selkus. 
National Fruit & Berry Box Co., The— 
Miniger. 


Ohio Plumbers’ Supply Co., The—W. 
H. Romer. 
Rock Island Butter Co., The—S. J. 
Bailey. 
Whittlesley & Co.—F. W. Whittlesley. 
Westfield, Mass, 
lott Whip Co—F. E. Cowles, 


New England Whip Co.—D. F. Doherty. 
Wichita, Kan. 

Bitting, A. W., Jewelry Co—A. W. 
Bitting. 

Fralick, G. H. 

Youngstown, Ohio. 

Household Rubber Co., The—D. G. 
Armstrong. 

North, R. W. 

Shagrin & Roseman—Harry Shagrin. 
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If your membership in the National Association of Credit Men is 
through one of its affiliated branches and if your branch has estab- 
lished a bureau for the interchange of credit information, let nothing 
stop you from joining that bureau at once. The probability is that 
if you do join you will be saved from taking on one undesirable account 
which would more than justify your subscription. Besides there will 
be solid comfort in getting the benefit of the definite, unvarnished 


experience which the ledgers of the other members of the exchange 
set out. 


Notes. 


The Toledo association intends to go the other associations one 
better and found “Get Three Clubs” instead of “Get Two Clubs.” 


The popularity of the noon luncheons of the Toledo association 


is rapidly growing. So many were present at that of January 27th 
that the members had to be served in relays. 


John Ballantyne, for many years an active worker in the Detroit 
association, has resigned as office manager of the Wilber Mercantile 
Agency to become credit manager of the Old National Bank of Detroit. 


The Pittsburgh association will increase its staff of secretaries by 
adding another assistant secretary. The important work coming to the 
Pittsburgh office has made this change absolutely necessary. 


J. T. Walsh, manager of the Colona Mfg. Co., a director and chair- 
man of the Legislative Committee of the Pittsburgh association has just 
been elected a director of the Guardian Trust Company of Pittsburgh. 


The Supreme Court has fixed upon an early date in March to hear 
atest case under the Corporation Tax Law. The result will be watched 
with the greatest interest by the entire business community. 


Howard Marshall, president of the New York Credit Men’s Asso- 
ciation, was a speaker at the annual dinner of the Boot & Shoe Manu- 
facturers’ Association at the Bellevue-Stratford Hotel, Philadelphia, Pa., 
January 19, I9IO. 


The National office is endeavoring to get information for its files 
regarding a collection agency doing business under the name “National 
Credit Exchange.” It is said that this agency seeks business mainly 
among country merchants. Special attention is called to this request. 


Francis J. Stockwell, assistant secretary of the National Association, 
was a guest of President Oberle, of the Commercial Exchange of Bur- 
lington, Iowa, January 1oth. In an address before the exchange, Mr. 
Stockwell discussed the legislative work of the association and the 
bankruptcy law. 


The officers of the Grand Rapids Credit Men’s Association for 1910 
elected at the meeting of January 25th are: V. M. Tuthill, of Baldwin, 
Tuthill & Bolton, president; G. A. Krause, of Hirth-Krause Co., vice- 
president, and J. F. Cramer, of Grand Rapids Brewing Co., treasurer. 


St. Louis credit men have adopted the weekly luncheon plan. The 
first luncheon was held February 1st at Maryland Cafe Hotel and proved 
a great success. All agreed that the “get-acquainted” spirit prevailed 
more fully at the luncheon than at the regular monthly meetings. 


The credit interchange bureau recently established by the Boston 
association is gaining new supporters every week. Chairman William 
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G. Walker of the bureau states that there is little doubt that it will have 
100 subscribers by the end of the fiscal year, June Ist. 


The Spokane Merchants’ Association, affiliated with the National 
Association of Credit Men has opened a traffic bureau with John H. 
Kane as manager. Mr. Kane is well qualified to handle the bureau 
by reason of his long experience in the shipping business. 


E. P. Beebe, formerly prominently connected with the Cleveland 
Association of Credit Men representing the Ohio Rubber Company, 
was a recent caller at the National office. Mr. Beebe has just become 
connected with the Iron Age and will make New York his home. 


The Chicago Credit Men’s Association has been entirely successful 
in raising a fund of $30,000 for the prosecution of dishonest debtors. 
This practically assures a vigorous fight against the commercial crook 
who tries to ply his trade in the great Chicago market. 


The noon luncheons of the Buffalo association are proving increas- 
ingly popular. Something of practical value to all attending them comes 
up each week. The luncheons heretofore held at the Manufacturers’ 
Club from now on will be given at the Statler Hotel every Wednesday. 


The Minneapolis Credit Men’s Association held its annual meeting 
January 18th, electing the following officers for 1910: F. E. Holton, of 
Northwestern National Bank, president; R. W. Kimball, of Deere, 
Webber Co., vice-president, and M. C. Badger, of Patterson & Stevenson 
Co., secretary and treasurer. 


The -Buffalo association held a very important meeting on the occa- 
sion of Lincoln’s birthday, February 12th, at Lafayette Hotel. Howard 
Marshall, of the New York association, made an address on “The Man 
of the Hour.’’ A full account of the meeting will appear in the March 
BULLETIN. 


Under the leadership of the Des Moines Credit Men’s Associa- 
tion there has recently been formed the Iowa State Bureau for the 
Investigation and Prosecution of Fraud. Many Iowa commercial 
organizations have pledged their co-operation to help the bureau 
make a success of its work. 


J. W. Chilton, of the Crane Co., has taken the chairmanship of 
the Membership Committee of the St. Louis association. He has 
selected twelve lieutenants who in turn will name five men to assist 
them in getting new members. On a date fixed the competition for 
new members among these bands of six will begin in earnest. 


The success of the effort to form a bureau for the exchange of 
credit information in connection with the St. Louis association is 
practically assured. Much courage was given its advocates when 
the Simmons Hardware Company agreed to turn into the office the 
names of 50,000 customers. The price of service is to be kept as low 
as is consistent with good service. 


At the annual meeting of the St. Joseph Credit Men’s Associa- 
tion held January 27th, the following officers were elected for 1910: 
E. D. Plummer, of Richardson Dry Goods Co., president; J. B. 
Fugate, of Hundley Dry Goods Co., vice-president; Max Andriano, 
of the Merchants’ Bank, treasurer, and B. F. Johnson, of Rossi Sad- 
dlery Co., secretary. 
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At the. annual meeting of the Milwaukee association heid January 
13th, the following officers for the ensuing year were elected: M. A. 
Graettinger, of Merchants’ and Manufacturers’ Bank, president; E. A. 
Long, of Harsh & Edmunds Shoe Co., vice-president ; Edgar C. Hoe, of 
Fay, Lewis & Bros., treasurer, and H. M. Battin, Standard Oil Co., 
secretary. 


The New Orleans Credit Men’s Association has appointed J. D. 
Hunter, of the United Shirt & Collar Co., New Orleans, chairman of the 
Hotel. Committee in connection with the coming convention in New 
@rleans. Members are advised to apply to him as early as possible for 
reservations. 


The Cincinnati Association of Credit Men has elected the following 
new officers to serve for one year: W. B. Johnston, of P. R. Mitchell Co., 
president; Charles Meininger, of Grafs-Morsbach Co., and Wm. H. 
Muench, of the Lunkenheimer Co., vice-presidents; W. H. Murphy, of 
Peck-Williamson Co., treasurer and Henry Bentley, secretary. 


Any member who has had any dealings with one John Chancey, of 
Trion, Ga., fully reported in the January BULLETIN as passing for one 
Flanigan, of Auburn, Ga., should report direct to T. C. Flanigan of the 
last named place. Chancey has been apprehended and is now in jail 
awaiting trial. The desire is to make the case against him as strong as - 
possible.. 


- Assistant Secretary A. C. Bunce of the Pittsburgh association, has 
been appointed by Judge Frazier of the Common Pleas Court of Pitts- 
burgh, a detective for the special work which comes under the prosecution 
bureau of the association. This is in recognition of the excellent work 
done by the bureau and to help in furthering it. 


At the annual meeting of the Boston Credit Men’s Association held 
January 18th, all the officers of 1909 were re-elected. They are the 
following: William Q. Wales, of Brown-Wales Co., president; Fred 
L. Howard, of C. A. Browning & Co., and John J. Hennessey, of Thomas 
Kelly & Co., vice-presidents, and Harry N. Milliken, of Jones, McDuffee 
& Stratton Co., treasurer. 


At the annual meeting of the Pueblo Association of Credit Men 
held January 4th, the following officers for 1910 were elected: W. F. 
Nelson, of the Nuckolls Packing Co., president; S. W. Pressey, of 
Pressey-Tanner Co., vice-president; L. S._ Hyde, of the Rood Candy 
Co., secretary and treasurer. E. C. Abel was appointed assistant secre- 
tary and manager of the adjustment bureau. 


H. M. Wells, formerly of the Medart Patent Pulley Co., of St. 
Louis, and one of the most active of workers in the St. Louis Credit 
Men’s Association, has recovered from a long illness and has gone into 
business on his own account at Alton, Illinois, in the Wells Manufac- 
turing Company. He goes into the new undertaking with the best wishes 
of his many friends in the association. 


Delegates to recent annual conventions will regret to learn that J. H. 
Paddock, of Toledo, has severed his connection with the Paddock-Over- 
meyer Co., and temporarily at least cannot be counted among credit men 
and will not be at the New Orleans convention. The hope of all of Mr. 
Paddock’s friends will be that his.change of business will not effect. his 
active interest in all that pertains to association activities. 
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The board of trustees and the legislative committee of the Cleve- 
land association met at lunch recently with the Cuyahoga County 
delegation to the Ohio General Assembly. Various legislative mat- 
ters were discussed and the “Fictitious Name Bill” which did not 
come to vote at the last assembly will again be presented. 


The Cleveland association has a special committee investigating 
the advantages of establishing a bureau for the exchange of credit 
information. The conclusions reached by the committee are awaited 
with great interest by leading credit workers in other cities as well 
as by local members. ; 


“Raise” is the answer many of the associations are giving and 
all will give to the following lines modernized by Secretary Bruehler 
of the Cleveland association. 

“To raise, or, not to raise:—That is the question. 
Whether it is nobler in the mind to suffer 
The bad accounts of fraudulent debtors, 
Or to raise a prosecution fund, 
And by opposing, end them.” 
—With apologies to the Melancholy Dane. 


One of the leading members of the Birmingham association, H. W. 
Coffin, wants to interest credit men who have some artistic imagination 
(there are doubtless many such) in a contest for the best design for an 
emblem typifying a united people co-operating in building up a great 
manufacturing city. For the winning design a prize of $200 is to. be 
given. For further particulars address H. W. Coffin, Chairman, Emblem 
Committee, Chamber of Commerce, Birmingham, Ala. 


So large was the attendance at the February 3rd luncheon of the 
Pittsburgh association that it was necessary to have an overflow meeting. 
H. M. Scott who took an active part in the formation of the lawyer’s 
court of compulsory arbitration or a court of assistance, made an address 
explaining in detail the workings of the court which is acknowledged 
as a great time saving factor to the business interests of Pittsburgh. 


There is a growing movement to bring the Credit Men’s Associations 
of Buffalo, Rochester and Syracuse into one large bureau for the investi- 
gation and prosecution of fraud, subscriptions for the fund to be in pro- 
portion to the membership of each. This method of handling fraud cases 
wndoubtedly presents great possibilities for increasing the efficiency of 
the associations, not alone in the line of the prosecution work, but in 
other forms of activity. 


D. G. Endy, chairman of the Adjustment Bureau Committee of the 
National Association has sent a letter to all local association bureaus 
asking for opinions as to the advisability of holding a conference of all 
adjustment bureaus about April 1st. No conference was held last year 
and it is felt that the rules adopted by the last convention regarding the 
governance of bureaus make a meeting of managers highly desirable. 
Definite information regarding the conference will be given in due course. 


Secretary Chas. E. Meek was in Utica, New York, February 
4th, by invitation of leading business interests of that city who have 
for some time been discussing the advisability of establishing a local 
branch of the National Association of Credit Men. At the conclu- 
sion of Mr. Meek’s address it was decided to carry out this purpose, 
and.a committee was appointed to prepare a constitution and by-laws, 
and another committee to effect a permanent organization. 
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The bureau for the exchange of ledger information of the Louisville 
association is growing steadily in favor with the local membership. 
During December the bureau entered over ten thousand names, putting 
into the cabinet five thousand merchants buying in the local market. The 
work of the adjustment bureau in the last few months has also given 
the members increased confidence in its ability to handle insolvent estates 
and the demands on the bureau have multiplied greatly, necessitating the 
enlarging of offices and force. 


The January 27th luncheon of the Pittsburgh association presented 
@ great treat in having A. F. Sheldon, of the Sheldon School of Chicago, 
as the memibers’ guest. Mr. Sheldon made a brief address on “Service,” 
pointing out that commercial success hinges on the power to make friends 
and to persuade. He gave his hearers this epigram for their own lives 
and for the houses with which they are connected :—“He profits most 
who serves best.” This he said could be made the text of many a sermon 
to business men. 


On the evening of January 18th, O. G. Fessenden, a former presi- 
dent of the National Association of Credit Men, and Secretary- -Treasurer 
Chas. E. Meek were guests of the Manufacturers’ Association of Bridge- 
port, Connecticut. The meeting was arranged by George E. Melius, of 
Bridgeport, a director of the National Association. Although there is 
no local credit men’s association in Bridgeport, there is an excellent 
number of individual members among the large manufacturing and bank- 
ing houses there, many of whom take great interest in the Associa- 
tion’s various activities. 


In the August, 1909, BULLETIN appeared this advice from a western 
credit man: “When you find a collection agency which is reliable and 
gets results for you, stick to it and spread the information to other credit 
men, for the collection agency has become an important spoke in the 
wheel of commerce.” Another credit man writes that he took this advice 
very much to heart and wanted to act on it, but says he has not been 
fortunate enough to hitch up with the sort of agency described and asks 
to be directed in this first step. Who is ready to write out an endorse- 
ment? 

Results not anticipated have come from the weekly luncheons now 
becoming so popular with local associations. Members see each other 
often enough to sustain an interest in a special line of endeavor without 
the loss which comes from having to review each time what has previously. 
been accomplished. It is not necessary to enlarge upon this thought. 
Take the matter of increasing the membership. By means of weekly 
meetings the idea of building up the association never need get lost. 
Effort becomes continuous and we have such results as Pittsburgh offers 
from eight to ten new members proposed weekly. 


“Mutual Success” is the title of the “house organ” of the Bentley- 
Gray Dry Goods Co., of Tampa, Florida. Besides making “Mutual 
Success” a medium to advertise special lines of merchandise that con- 
cern is making it an educative force. The January issue contained 
a full text of “Burning Subject No. 1.” “Mutual Success” is read by 
hundreds of retailers and scores of as will have a new turn given 
to their thought with reference to insurance by reading this little 
article. A few at least will be moved to review their policies to see 
if they are carrying adequate insurance in companies capable of 
indemnifying them in case of losses. Wholesalers must educate the 
country merchants as to their highest business welfare. It’s their 
privilege and duty. 6 











On several occasions the attention of the association has been called 
to the difficulty generally encountered in interesting the manufacturers 
and tanners of upholstery leather (centered to a large extent in Newark, 
N. J.) in the National Association of Credit Men and in the principle of 
co-operation in failure cases for which the association stands. The Na- 
tional office can best overcome this inertia on the part of these leather 
manufacturers or their positive opposition to associative effort if mem- 
bers who buy upholstery leather will volunteer to use their influence 
jointly to bring these concerns into the association. Will not such mem- 
bers get in touch at once with the National office. 


In an address made recently by Mayor Reyburn, of Philadelphia, 
to the Boot & Shoe Manufacturers Association, he discussed various 
methods of arbitration, declaring positively against the third party 
in a labor fight. He said: “A third party in a fight is apt to make it 
a bigger fight than before. The secret of the success of arbitration in 
specialized lines of trade, such as the shoe business, lies in the fact 
that all parties concerned are within the trade. For men of the same 
trade to come together to settle.labor disputes, is a widely different 
thing than for outside men who are entirely unacquainted with the 
conditions which brought about the dispute.” Some will take issue 
with Mayor Reyburn in this utterance. 


Silas Dixon, described below, is said to have been seen at 
Buchtel, Ohio, where he was negotiating to buy out a store. He 
there called himself S. Davis. .Any member who gets a clue to his 
whereabouts should telegraph without delay to the Denver Credit 
Men’s Association, 407 Sugar Bldg., Denver, Colo. 

“German Jew, aged 35 years; height, 5 feet 11 inches; weight, 190 to 
200 pounds ; build, good; hair, black, worn full in back of head; complexion, 
florid; mustache, black, neatly trimmed to length of lip; eyes, blue, at 
times slightly crossed; face, round and full, both upper and lower teeth 
gold filled; erect carriage; has peculiar blowing habit as though from ca- 
tarrh, most noticeable when smoking, of which he is very fond; very 
neat ‘dresser, usually wears turn down collar, derby hat, size 7%; speaks 
broken English, speaks several languages.” 

Jacob Adler, of A. Adler & Co., Inc., prominently connected with 
the work of the New Orleans Credit Men’s Association, is chairman of 
a special foreign trade committee of the Progressive Union charged with 
the duty of developing plans to build up the foreign trade of New 
Orleans, especially that with the Central American Republics. The com- 
mittee has been advertising among merchants in those republics the 
advantages of its city as a port of entry into the United States and intends 
to send a general representative there to make definite business connec- 
tions. It is said that a large number of concerns connected with the New 
Orleans Credit Men’s Association has extensive Central American busi- 
ness and already an excellent basis for exchanging credit information 
has been laid. 

Callers at the National office during the month have been E. A. 
Young, of St. Paul, the fourth president of the National Association 
of Credit Men, John F. Connelly, of the Cleveland Pressed Tool Com- 
pany, Cleveland, Ohio; John H. Kane, manager of the newly estab- 
lished traffic bureau of the Spokane association, and Johnston B. 
Campbell, secretary of the same association; Walter F. Ellis, of the 
Sioux City Iron Co., Sioux City, Iowa; Jacob Gazan, of the Savannah 
association ; E. L. Rhodes, secretary of the Atlanta association ; Wade 
Millis, president of the Detroit association, and Charles Bayly, presi- 
dent of the Denver association. 
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In the membership list just forwarded to members the names Ein- 
stein Bros., (dry goods and notions), Wilmington, N. C., and 
American National Bank of the same city, were omitted. Members 
should insert these names in their list at page 118. Also. the 
names, Southern National Bank and Murchison National Bank, 
while entered on page 118, under Wilmington, were omitted 
under the heading “List of Banks Holding Membership,’ on page 
202, and should be entered in their proper places. ‘These omis- 
sions were due to the fact that at Wilmington was recently formed a local 
branch of the Association and the names had to be slipped into the 
list in a great hurry after a large portion of the book had actually 
come off the press. 

The San Francisco Credit Men’s Association with the New Year 
presents its first issue of a local monthly bulletin. It will be interest- 
ing to members generally to know that the association at San Fran- 
cisco is coming steadily to the front. At the time of the conflagration 
and for.a good while thereafter, association interests were necessarily 
neglected, but such-is now by no means the case. The meetings are 
well attended, the reporting bureau is developing satisfactorily, the 
adjustment bureau is gaining steadily in the confidence of the local 
merchants, the association is doing its best to arouse a spirit of 
progressiveness among the San Francisco merchants and now the 
business literature committee’is doing its part to bind all elements 
in the association together through the distribution of monthly 
bulletins. 

Fire waste and what credit men can do to arrest it was the sub- 
ject discussed at the luncheon of the Toledo Credit Men’s Association, 
held February 3d. The principal speakers were George Stieg, chair- 
man of the local association insurance committee, J. G. Mackenzie, 
a member of the insurance committee of the National Association of 
Credit Men, and F. B. Culbertson, of R. G. Dun & Co. Mr. -Mac- 
kenzie pointed out how fire losses in Toledo had fallen of late years, 
thanks partly at least to the work of the fire marshal’s department of 
Ohio, but he urged that the work must go on till retailers are aroused 
to their share of responsibility in insisting that proper provisions 
be made in their localities for adequate fire protection. 

Overstocking the retailer, a temptation which besets every jobber 
and manufacturer more or less, largely on the theory that if one house 
loes not do the overstocking a competitor will, was a question taken up 
by the New York Wholesale Grocers’ Association at its January conven- 
tion. At the conclusion of the discussion this resolution was adopted: 

“Resolved, That the New York Wholesale Grocers’ Association enters 

its protest against deals and schemes of manufacturers which tend to 

burden the retailer with more goods than his reasonable demands and con- 

sumption warrant, and which deals and schemes are introduced by the man- 
area to stock up the retail trade at the expense of both retailer and 
jobber. 

Many a retailer who struggles under a burden of bills long past due 
and leads an existence of constant worry would gradually get into excel- 
lent position again if the spirit of this resolution were upheld. 

Harold Remington, of Cleveland, Ohio, who recently resigned from 
his bankruptcy refereeship and whose work “Remington on Bankruptcy,” 
is recognized as one of the greatest expositions of the whole subject ever 
published, has been retained by the association as special counsel in mat- 
ters pertaining to the bankruptcy law and its administration. This is 
generally looked upon as one of the best moves ever taken by the asso- 
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ciation. It will be of the highest advantage to the membership to be able 
to consult such a high authority as Mr. Remington in all bankrupcy mat- 
ters, clearing up interpretations of the law, and advising as to its admin- 
istration in individual cases as they arise. Mr. Remington will keep track 
of bankruptcy decisions with a view to placing before members peculiarly 
interesting decisions. The administration of the law in various parts of 
the country will be watched closely with a view to bringing about so far 
as possible its proper observance in all districts. In the amendments about 


to go before Congress, Mr. Remington’s advice has been exceedingly 
valuable. 


The following taken from the January 21st issue of the New York 
Sun regarding one whose name has frequently and prominently been 
before the members of this Association will be interesting :— 

“Adolph M. Schwarz, a lawyer who, according to his card, has an 
office in the Barclay Building, New York, and others in Chicago, Boston, 
San Francisco, Philadelphia and Pittsburgh, was held by Magistrate House 


in the Tombs court yesterday in $1,500 bonds for examination on the charge 
of compounding a felony. 


“The complainant, Sergt. William Nesbit, of the Snyder Avenue police 
station in Brooklyn, made affidavit that on December 6th last he was 
called to Schwarz's office, at 299 Broadway, to meet his son, Walter D. F. 
Nesbit, Schwarz and a private detective. He swore he was told that his 
son, who was a bookkeeper for the J. Hamberger Company, at 264 Wash- 


ington Street, had misappropriated $3,500 and that he, the father, was 
asked to settle. 


“Sergt. Nesbit, said the affidavit, paid Schwarz $565 cash and deeded 
him four lots in Freeport, L. L, but when the lawyer demanded his life 
insurance policy for $2,000 the matter was taken to the district attorney. 

“Young Nesbit, it was said, admitted a shortage of $600.” 

Those who know of the remarkable work performed last year by 
Robert A. Hays, of the Pittsburgh association,—his committee adding 
over 100 new members to that branch in a comparatively short time,— 
will feel that the following minute adopted at the luncheon of that 
association of January 27th is well deserved: 

“WHEREAS, Robert A. Hays has been for a number of years an active 
member of the Pittsburgh Association of Credit Men, and for a time 
served as Chairmhan of the Membership Committee; and 

“Wueras, He gave liberally of his time and talent to the arduous work 
of said Committee, and also did what he could to advance the general 
welfare of the Association; and : 

“Wuereas, He is about to remove permanently from our city, therefore, 


“Resolved, By the Board of Directors of the Pittsburgh Association of 
Credit Men, that we recognize with sincere thanks the value of the services 
rendered by Mr. Hays, and that we wish him abundant success in his new 
field.” 

Ira D. Kingsbury, of Rochester, as chairman of the Committee 
on Credit Department Methods of the National Association, issued 
late in January a letter to officers of all affiliated branches asking them 
to stir up the local committees on this subject to greater activity. 
Among Mr. Kingsley’s recommendations are these—that at least 
one meeting in the next few months be given by each local branch to 
the discussion of credit department topics, especially with a view to 
giving the younger credit men the benefit of the older men’s experi- 
ence; that at such meeting a local manufacturer or dealer in office 
appliances be invited to exhibit the latest office devices; that the local 
committees take every opportunity to keep before members the 
Association’s fight against “fake” collection agencies, and to that end 
give every scrap of information regarding all agencies which may 
reach their ears; that every member be asked to aid in making a 
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success of the model credit department which it is proposed to present 
at the New Orleans convention, by sending him forms and any data 
which will be of interest, the desire being to have forms applicable 
to different classes of business. Mr. Kingsbury would be glad to 
get into correspondence with individual members regarding any mat- 
ters pertaining to his department. 


There has recently been written by Leonard Fuld a book on 
“Police Administration,” which should appeal to credit men. It compares 
the police systems of Germany and France, where there are such 
elaborate systems of registration for each inhabitant for purposes of 
identification, with the entire lack of centralization in this country. 
Mr. Fulk goes on to show that there has, however, grown up in this 
country, largely through private enterprise, a vast network of police 
control. At the head stands the surety company, bonding millions of 
employees who are under its widespread surveillance, making a 
police web over the country of great effectiveness. There are, as Mr. 
Fuld says, the detective forces of railways, express companies, associa- 
tions such as the American Bankers’ Association, Jewellers’ Protective 
Union, Jewellers’ Security Alliance, burglary and fire insurance com- 
panies, street railways, department stores, etc. And again there are 
mutual associations which, though not employing detective forces of 
their own, are useful through a network of corresponding members 
in running down crooks, these organizations including, he says, the 
National Association of Credit Men, Merchants’ Protective Associa- 
tion and National Hotel Men’s Association. All these forces are inter- 
related and work together as opportunity offers, and hence there is 


all over the country a great united force working to protect society 
against the criminal classes. 


Secretary S. D. Buck, of the Baltimore association, made an 
address before the St. Louis association January 13th on, “A New 
Bureau for the Exchange of Credit Information.” Secretary Buck 
has the reputation of having established the model credit exchange 
bureau among the Credit Men’s Associations, and as the movement 
to establish such. bureaus at local centers has been strong in the last 
year or two he has been much in demand for presenting to meetings 
the details of conducting such bureaus. On his return home, Secre- 
tary Buck’s train was ditched while proceeding at a rate of sixty to 


seventy miles an hour, but fortunately, the short list of injured did 
not include the secretary. 


The notion that that portion of Section 14 Chapter III of 
the bankruptcy law which lists the causes which may enter to 
prevent the discharge of bankrupts is inoperative, is disposed 
of in the case of Abraham A. Joseph, of New York, who has just 
been disbarred by the Appellate Division of the Supreme Court, 
because of his connection with the failure of a cloak arid suit firm 
whose assets had practically all been removed ‘when a receiver took 
charge. The court acted upon the confirmation of a report from the 
referee. It may be added that Joseph’s is not an isolated disbarment 


by any means. It is one of many under the bankruptcy act in the 
southern district of New York. 


Perhaps there is a good deal of soundness in the conclusions which 
the prosecution committee of the Pittsburgh association has reached as 
given in the following paragraphs. In no locality has there been a 
more consistently vigorous fight against commercial crooks than in 
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western Pennsylvania. Here is what the committee says as to the 
results: 


“Very few cases have been reported to the Prosecution Bureau within 
the last six months. Whether cr not the campaign against commercial 
fraud; started in September, 1908, has had the desired effect is left for 
members to judge. If members have failed to report cases in which fraud 
has been apparent or even suspected it is to be regretted. There is one 
way only of stamping out this nefarious practice, that is by using the 
association and the methods adopted by it. Individual effort will not avail. 

“A failure which occurred in Scottsdale, Pa., was reported last month; 
liabilities were considerable, but none held in this district. Investigation 
developed the fact that Pittsburgh accounts were paid before petition in 
bankruptcy was filed. 


“And there is the case of A. Azen, until recenty conducting a store, 
principally for the sale of boots and shoes, on south side of Pittsburgh. 
It is said that an inspection of his store at the time he went into bank- 
ruptcy revealed not much over $400 in broken lot stock while liabilities 
reached the sum of $30,000, not a dollar of which was owing to the members 
of the Pittsburgh association. The case looks bad and calls for co-opera- 
tion on the part of the creditors who should make themselves known to the 
association office together with amounts owed them by Azen. As soon as a 
number of creditors are heard from it can be determined what kind of 
action to take.” 
Fear of getting caught is the most effective restraining influence 
many men have; therefore, the prosecution bureau through a few lessons 
administered as Pittsburgh has administered them is going to make for 


greater safety in that locality from the pirates of commerce. 


Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency of Chicago, Con- 
solidated Adjustment Co. of Chicago, Barr & Widen Mercantile 
Agency, St. Louis, Whitney Law Corporation of New Bedford, Mass., 
National Collection Agency of Washington, D. C., International Law 
and Collection Agency of Dayton, Ohio, and Manufacturers’ and 
Jobbers’ Commercial Agency of Benton Harbor, Mich., are requested 
to report the results of the same to the National office. 


There is scarcely a credit man who is not in a position to help 
along the very practical work of the Committee on Mercantile 
Agencies and Credit Co-operation. If he will but accumulate syste- 
matically those specific evidences of weak agency service which come 
under his attention, such data may prove of great value to this com- 
mittee who cannot in good grace present merely general complaints, 
but in conferring with the agencies must be fortified with facts to 
show definite experience of members. The kind of facts wanted are: 

(1) The average time it takes to get reports. 

(2) Average age of reports. 

(3) Percentage of reports embodying a signed statement not 
older than a year, etc. 

For the convenience of members who will undertake this excellent 
work a record book so arranged as to make the work of entering as 
simple as possible has been prepared by the National office and can be 
had for the trifling sum of twenty-five cents. 


Don’t forget the contest for best essays on Credit Department topics 
open to all members of the association. $250 are to be awarded as 
prizes. See the January BULLETIN or write the National office for details. 
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Progress in Bankruptcy Legislation. 

On January 19, 1910, Congressman Sherley, of Kentucky, intro- 
duced in the House of Representatives a bill to amend the bankruptcy 
act, and same will be known in the future as H. R. 18,694. The bill 
was referred to the Committee on Judiciary, which in turn referred it 
to its sub-committee on bankruptcy, of which Charles Q. Tirrell, of Mass- 
achusetts, is chairman. This committee took the matter up promptly, 
giving a hearing on February 3d, before which the Association was in- 
vited to appear. The Association was represented by O. G. Fessenden, 
chairman of the Bankruptcy Law Committee, Secretary Chas. E. Meek, 
and Harold Remington, special counsel in bankruptcy matters for the 
Association. A pamphlet containing the amendatory clauses with full 
explanations of changes has just come off the press and copies will be 
sent to any member on request. 

Every effort will be made to push forward action on the bill by the 
House so that it may reach the Senate at an early date. 


Draft of Proposed Uniform Act to Punish the Making or Use of False 
Statements to Obtain Property or Credit. 


The membership generally knows that the American Bankers’ Asso- 
ciation and the National Association of Credit Men have for several 
months been at work framing a bill with the object of securing the 
passage in all states of a uniform law defining the crime of issuing a 
false written statement for the purpose of obtaining goods or money on 
credit and for the proper punishment thereof, the present law of the 
states on this subject varying greatly. 

Some states have no laws which could be construed as providing 
punishment for making false statements; in others, the punishment is 
covered by the general statutes in regard to larceny by false pretenses, and, 
in still others, there are fairly complete statutes providing very elaborately 
for punishment, not only for obtaining goods by the use of a false written 
statement, but providing also that the causing or procuring of others to 
report falsely on one’s financial standing and obtaining of credit. or 
property thereby, is made grand larceny. 

Below is given a draft of the act. It has been jointly prepared by 
Julius Henry Cohen, counsel for the National Association of Credit Men 
and Thomas B. Paton, general counsel of the American Bankers’ Asso- 
ciation. It has been endorsed by both associations through their prorer 
committees. The proposed law is broad enough to cover al} 
cases of the making of false written statements to procure property or 
credit in any form, including cases where such statements are made 
directly to the one from whom property or credit is sought, as to a 
merchant or to a bank, or indirectly, as where made to a mercantile 
agency or a note-broker, to be used as a source of reliance by the banker 
who loans money and purchases paper or by the merchant who sells goods. 
Furthermore, it aims at the person who makes the statement or causes it 
to be made, whether such person seeks the credit for himself, or for 
any other person, firm or corporation. Subdivision 1 punishes the mere 
making of a false statement in writing, with intent that it shall be relied 
on, for the purpose of procuring credit; subdivision 2 punishes the person 
who procures property or credit upon the faith of a false statement, such 
person not necessarily being the one who made the statement; and sub- 
division 3 punishes the person who falsely represents, either orally or in 
writing, that a previous written statement is true with respect to present 
financial condition and thereby procures credit. 
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Last year a draft of act was prepared by Mr. Paton on this subject 
designed primarily to cover bank credits. This act was enacted in several 
of the states. It having been urged that a law of this kind should. more 
properly apply to everybody that extended credit; that it should cover 
mercantile as well as bank credits; and, furthermore, that the scope of 
such legislation should be extended to cover statements made to mercan- 
tile agencies, the following draft has therefore been prepared and is 
recommended in place of the former law. 

The draft of law recommended in 1909, which it is intended shall be 
superseded by the new draft, has been passed in Michigan, Montana, New 
Mexico, Minnesota, Tennessee and Illinois with modifications. On 
request these modifications as applied to any of these states will be 
explained to the membership. The latest draft as agreed upon by the 
two associations is as follows: 


Fase STATEMENTS FOR CREDIT. 


An Act to punish the making or use of false statements to obtain 
property or credit. 
(Wherever a Penal Code or Consolidated Law is in force, the following 


should be inserted as a section in its appropriate place. Where no such Code 
exists, the act may properly be enacted as a new act, entitled as above). 


Be it enacted, etc. 


Section 1. _Any person, 


(1) Who shall knowingly make or cause to be made, either 
directly or indirectly, or through any agency whatsoever, any 
false statement in writing, with intent that it shall be relied upon, 
respecting the financial condition, or means or ability to pay, 
of himself, or any other person, firm or corporation, in whom he 
is interested, or for whom he is acting, for the purpose of pro- 
curing in any form whatsoever, either the delivery of personal 
property, the payment of cash, the making of a loan or credit, 
the extension of a credit, the discotint of an account receivable, 
or the making, acceptance, discount or endorsement of a bill of 
exchange, or promissory note, either for the benefit of himself or 
such person, firm or corporation; or 


(2) Who, knowing that a false statement in writing has 
been made, respecting the financial condition or means or ability 
to pay, of himself, or such person, firm or corporation in which 
he is interested, or for whom he is acting, procures, upon the faith 
thereof, either for the benefit of himself, or such person, firm or 
corporation, either or any of the things of benefit mentioned in 
the first sub-division of this section; or 


(3) Who, knowing that a statement in writing. has been 
made, respecting the financial condition or means or ability to pay 
of himself or such person, firm or corporation, in which he is 
interested, or for whom he is acting, represents on a later day, 
either orally or in writing, that such statement theretofore made, 
if then again made on said day, would be then true, when in fact, 
said statement if then made would be false, and procures upon 
the faith thereof, either for the benefit of himself or such person, 
firm or corporation, either or any of the things of benefit men- 
tioned in the first sub-division of this section: 

Shall be guilty of a felony, punishable by (insert amount of 
fine, term of imprisonment or both). 
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DraFrt oF ProposeD Unirorm Act to PuNisH GIVING OF CHECKS OR 
DraFts WitrHovut Funps. 


There has been considerable discussion of late at local associa- 
tion meetings regarding “not good” checks, the feeling being that 
this form of note (so to speak) should by proper law be safeguarded 
against use for fraudulent purposes. The proposed draft of law on 
this subject prepared by the American Bankers’ Association will be 
interesting. 

























































CHECK oR DraFt WitTHouT FuNDs. 


“An Act to punish the giving of checks or drafts on any bank or other 
depositary wherein the person so giving such check or draft 
shall not have sufficient funds or a credit for the payment of 
the same. 

Be it enacted, etc. 

SEcTION I. Any person who shall make or draw and utter 
or deliver to another person any check, draft or order for the 
payment of money upon any bank or other depositary, knowing 
at the time of such making, drawing, uttering or delivery that 
he has not sufficient funds in or credit with such bank or other 
lepositary for the payment of such check, draft or order in full 
upon its presentation, shall be guilty of a (felony or misde- 
meanor), and upon conviction thereof shall be fined not more 
than five thousand dollars, or imprisoned not more than five 
years, or both. The word “credit” as used herein shall be con- 
strued to mean an arrangement or understanding with the bank 
or-depositary for the payment of such check, draft or order.” 

The above draft of statute is designed to check the growth of the 
pernicious practice of issuing “not good” checks by more ade- 
quately defining the crime and providing punishment for the 
offender. Without such a statute, the person who knowingly 
obtains money or property by means of a “not good” check can 
generally be punished under the criminal laws against the obtaining 
of money by means of false pretenses or false representations; 
but there are numerous cases where worthless checks are issued, 
and such laws are ineffective; e. g., where A issues his check to 
B, without obtaining money or property, and B, not A, negotiates 
the check. Where B is innocent of wrongdoing, the prosecution 
fails. The proposed statute is aimed at the maker, who sets afloat 
a “bad” check; this, in itself, is made criminal without the neces- 
sity of proving that he defrauded another of his money or prop- 
erty thereby. Furthermore, the proposed statute eliminates 
“with intent to defraud” as an essential of the crime. Most of 
the state statutes include “intent to defraud” as an essential 
to conviction, but the difficulty of proving intent to defraud 
is such, that the guilty often escape. The maker is ever ready 
to show that he issued his check in the hope, expectation or 
reasonable belief that he would have the funds in bank in time 
to meet it—for example, somebody had promised a payment 
that was not forthcoming—and it is difficult to prove intent 
to defraud in such cases. North Carolina has recently (1909) 
added to its statute on this subject, that “the giving of 
the aforesaid worthless check, draft or order shall be prima 
facie evidence of intent to cheat or defraud,” but while this 
shifts the burden of proof to the maker, he can escape conviction 
wherever he can succeed in making it appear that although he 
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issued a check “not good” it was without fraudulent intent. In 
the proposed draft, the mere issuing of a check, knowing that it 
is “not good” at the time, constitutes the crime. The Tennessee 
statute (enacted 1909) is substantially the same. 


Do We Need a National Prosecution Fund? 


D. L. Sawyer, chairman of the Investigation and Prosecution 
Committee of the National Association of Credit Men, presents here 
a proposition for centralizing the work carried on by that committee 
to augment.and supplement the system now employed of establishing 
as rapidly as members of affiliated branches can be interested, local 
prosecuting bureaus. There is an opportunity here for discussion 
which it is hoped members will take advantage of. It should be men- 
tioned that it is not a question of national as against local control 
that Mr. Sawyer brings out but of supplementing local effort through a 
national bureau. That question has already been pretty well threshed 
out in association circles. Mr. Sawyer’s letter is as follows: 

“You will agree with me that every week brings evidence to 
your desk that something should be done to head off the increasingly 
large number of fraudulent failures. 

“Vigorous prosecution is the only thing that will do it. And 
unless it is done, the losses occasioned by fraudulent failures will 
reach enormous proportions. 

“It has been urged by some of our members that such prosecu- 
tions should be conducted by the local associations, and this is very 
good as far as it goes. But the local associations have many things 
to look after and for various reasons this work of prosecuting frau- 
dulent debtors does not receive the attention from local associations 
which on first thought one might think it would get. 

“Something in addition to the work of the local associations is 
needed. Then, too, there are many failures in which members of a 
local association may be so little interested that prosecution naturally 
goes by default. These numerous cases in which creditors from 
widely scattered sections are interested need the attention of a 
national prosecution bureau. 

“Again, with their varied duties, most of the local associations 
hesitate to begin this work. The report of the Committee on Investi 
gation and Prosecution at the Philadelphia convention shows that 
out of sixty-five associations only twelve had a prosecution fund 
and of those twelve but very few werg using it. 

“Experience of local associations in this particular is that no 
one has the time to devote to such work. Everyone is busy with 
his own duties, and although a case may be started with much vigor, 
no one follows it up and as a consequence little is accomplished. 

“Please bear in mind that I and every other advocate of a 
national prosecution fund favor such work by local associations. We 
want to do all we can to help it. But we believe that the best method 
of helping it is to establish a national prosecution fund which can 
handle any fraudulent failure of any nature whatever. 

THE PLAN. 
1. Let every jobbing house connected with the National Asso- 
ciation subscribe $100 to a national prosecution fund, payable in 
installments, not to exceed ten per cent. per year. This will give us 
a subscribed fund amounting to about a million dollars with a hun- 
dred thousand dollars available each year. And this can be raised 
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and maintained by each member paying only $10 each year. I do 
not believe there is a house in the United States which would object 
to making such a subscription. 

“2. Employ a competent man whose sole duty shall be the 
prosecution of fraudulent debtors. We can afford to hire the best 
man for this line in the country and to put him in a position to 
successfully carry on his work. 

“3. The fact that we have such a large fund subscribed will 
soon become known, and that fact in itself will prevent many a frau- 
dulently inclined person from making a failure of that character. 

“4. Such a bureau could prosecute fraudulent failures vigorously 
and a few years would see the percentage of fraudulent failures on 
the decline. 

“The Credit Men’s Association is organized for the benefit of 
the merchants, manufacturers and financial institutions extending 
credit throughout the country. While it is for their benefit to enact 
laws for their protection, it would benefit them much more to enforce 
them. If this great organization stands for anything, IT MUST STAND 
FOR THE ENFORCEMENT OF THE LAWS, THE INVESTIGATION OF FRAUDULENT 
FAILURES AND THE PUNISHMENT OF PERSONS IMPLICATED THEREIN. 
There is nothing this organization can do that will inure more to 
the benefit of its members than this work and the only way to make 
it a success, is to handle the work through the national office with 
the proper organization and with a special fund provided by the 
members to support it. This need not interfere with any particular 
case desired to be handled by any local association.” 


Attorney General Wickersham’s Opinion of the Publicity Feature of 
the Corporation Tax Law. 

There have been so many comments upon the publicity feature of 
the new Corporation Tax Law that the Association undertook to learn 
the attitude of the administration thereon and received the following from 
the Department of Justice and Treasury Department. The point here 
covered will probably be very fully treated when the Vermont case comes 
before the Supreme Court in March. 

Attorney Wickersham’s letter reads: 

“In reply to your favor of the 26th instant, I beg to say that one of 
the incidental purposes in the enactment of the corporation tax law was to 
secure the very publicity to which you object. 

“Tt has been a source of great complaint for a number of -years past, 
in this country, that it was impossible to get accurate, reliable statements 
concerning the affairs of corporations engaged in carrying on the business 
of the country. The information required to be furnished in the returns 
required of corporations by the corporation tax law, in the opinion of 
the framers of the act, was such as any corporation should be willing to 
furnish, to be embodied in published reports, such as “Moody’s Manual,” 
or any other publication to which people dealing or proposing to deal 
with any such corporations, should refer. Personally, I am unable to 
appreciate the claim that there is any legitimate objection to the publicity 
required by the act.” 

LETTER OF TREASURY DEPARTMENT. 

“In reply to your letter, addressed to the Secretary of the Treasury, 
on the 26th instant, in reference to the ‘publicity clause’ in Section 38, 
Act of August 5, 1909, respecting returns made by corporations under 
the provisions of that act, you are informed that this office realizes the 
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great importance of this matter and the subject is now receiving careful 


consideration. As soon as a decision is reached, due notice will be given 
through the public press.” 


A Spectacular Bankruptcy Case Concluded. 


The successful termination of a long and spectacular fight made by 
several of the interested credit men against Brown & Taub, formerly 
jobbers in dry goods at 350 Canal Street; New York City, was reached 
on February 1, 1910, when a jury before Judge Malone in the General 
Sessions Court returned a verdict of guilty. It is a case where com- 
promise would have been more profitable, but the creditors felt that 
theirs would be the greater crime if a policy of temporizing were 
adopted. 

Brown & Taub failed in January, 1908, owing upwards of $30,000 
and having nominal assets, according to their books, considerably in 
excess of their liabilities, but actual assets at their real value so small 
that no dividend has been paid in their estate. 

In view of the fact that financial statements had been rendered from 
time to time, during the year preceding the failure, showing a surplus of 
$52,000. William P. Myhan, credit man for the Bear Mill Mfg. Co., and 
Thomas A. Maguire, credit man for A. G. Hyde & Sons, together with 
Harding, Whitman & Co, undertook to make a rigid investigation of the 
failure. George F. Bentley, the receiver, was elected trustee and was 
represented by Charles P. Sanford, as attorney, and by Julius Henry 
Cohen, representing the Bear Mill Mfg. Co., and A. G. Hyde & Sons, as 
ae Harding, Whitman & Co. were rerresented by Allen R. Camp- 
ell. 

Examination of the bankrupts disclosed a series of interesting cir- 
cumstances. During the year preceding January 1, 1907, it appeared 
that the bankrupts’ withdrawals from their business exceeded the profits, 
so that their true capital was about $11,000 on January I, 1907. 

Desiring a larger line of credit than their condition would warrant, 
Brown & Taub employed an accountant to open a new set of books. 
They gave the accountant as a basis, $50,000 merchandise inventory, and 
excluded from the new books certain items of indebtedness aggregating 
approximately $16,000, which they afterward paid off from time to time, 
charging the amounts ag capital withdrawals, one-half to each partner. 
The result was, that the new books appeared to show a surplus in the 
business of $52,000. The accountant at the request of Brown & Taub 
filled out a comercial agency statement and certified that it was correct 
according to their books, showing that surplus. Wide circulation was 
given throughout the ensuing year to the statement, and Brown & Taub 
obtained, on the strength of it a liberal line of credit. 

On May 109, 1908, as a result of the efforts of ex-Assistant District 
Attorney William D. Bosler, who was assisted by Mr. Cohen in the 
preparation of the case, five indictments were returned against Brown & 
Taub, charging forgery in the third degree for the making of false 
entries in their books, with fraudulent intent. The indictment on which 
Brown & Taub were convicted on February tst, charged specifically the 
making of a false entry in the ledger account under the heading, “L. 
Brown Capital Account” of the following item, “Sundries, $26,345.84,” 
at a time when the interest of Brown was actually worth approximately 
$5,500. 

, Before the trial of the criminal charge, the Trustee, through his 
attorney and counsel, brought on a turn-over proceeding in the Bank- 
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ruptcy Court, reviewing the evidence and directing that the bankrupts 
be ordered to turn over to the Trustee the sum of $50,000, or as .an 
alternative that they be committed to jail. The papers supporting the 
petition were based upon the showing made by the books and the testi- 
mony given by the bankrupts and other witnesses including their book- 
keeper, before Commissioner Alexander in the course of the administra- 
tion. During the giving of testimony, the accountant, who opened the 
new set of books for Brown & Taub, stated that two weeks after he 
opened them in January, 1908, he was called down to audit the 
old books, each partner having disclosed to him that he suspected 
the other. He discovered the falsity of the new books, and 
produced his original sheets containing the figures. The old books 
could not be found and no adequate explanation of their loss or destruc- 
tion has been forthcoming at any time. The reply which Brown & Taub 
made to the accountant when questioned as to the merchandise inventory 
and the indebtedness not disclosed in the new books was, that his duty 
did not require him to pass upon the correctness of the figures furnished 
and that he might limit himself to the proper keeping of the new books 
on the statement furnished by Brown & Taub. 

Shortly afterward, one Bernard Zolte, it appeared, had been engaged 
in swindling Chas. Broadway Rouss by means of padded invoices. It 
appeared that Zolte obtained the goods which were shipped to Rouss 
from Brown & Taub. These transactions were investigated by the 
district attorney’s office and the books of Brown & Taub were called for.’ 
When the books had been for some time in the district attorney’s office, 
Brown requested the return of the books in order to enable him to 
transact business and he received back all but three, which showed 
the Zolte transactions. Thereafter, according to the testimony of Brown 
and the bankrupts’ bookkeeper, those three books, which had been sub- 
sequently returned, were destroyed by rain. The accountant was in the 
habit of calling once each month to audit Brown & Taub’s books and on 
each occasion he made check marks in the books. He testified that on 
September 19, 1908, the books were in good order and were audited by 
him and checked as usual. On his next visit in October, he found 
the three books which contained the entries relating to the Zolte trans- 
actions were missing and three other similar books had been substituted 
for them containing, apparently, the same items as the missing books. 
The explanation of the loss of these books was that on about September 
8th, they had been damaged by rain by being, contrary to the usual 
custom, left on the top of a desk under an open sky-light; that the rain 
did not entirely destroy them, but damaged them enough so that it was 
advisable to have them copied into new books. It was further shown 
that the new books were purchased for Brown & Taub on the 11th and 
12th of September. This fact taken in connection with the accountant’s 
testimony that the old books were still in good order on September gth, 
was regarded by the creditors as significant as to the truth of the story 
of the destruction of the books by rain. 

Referee Prentiss, to whom the turn-over proceeding was referred, 
recommended that they should be directed to turn over to the Trustee 
$28,000. Referee Prentiss, in his opinion, said in part: 

“Tt is difficult to fix with exactness the amount of the deficit in 
this estate, but upon all the testimony before me and after a careful 
study and comparison of the reports of the two expert accountants, 
and making a reasonable allowance for losses which may have arisen 
from possible sales of some goods at less than cost in order to realize 
cash in an effort to avert impending bankruptcy, I am of the opinion 
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that a jury would be entirely justified in finding that the bankrupts 
have concealed at least the sum of $28,000, and having been afforded 
a full opportunity to account for and explain such deficit, and having 
utterly failed to give any satisfactory explanation thereof, I report 
that, in my opinion, an order should be made directing the bankrupts 
to pay over the said sum of $28,000 to the Trustee herein.” 


Shortly before the criminal trial, the order was made in accordance 
with Referee Prentiss’ recommendation, and the bankrupts were taken 
into custody, since they did not comply with the terms of the order. 

The trial of the criminal case was conducted by Assistant District 
Attorney John W. Hart, with the assistance of Mr. Cohen, Mr. Sanford 
and the Trustee and it occupied five days. At the close of the people’s 
case, Isidor Gainsburg, representing the defendants, declined to call any 
witnesses and rested on the people’s case and another day was taken in 
the summing up and for the charge. Judge Malone in the course of his 
charge to the jury made a very careful statement of the importance of 
cases of this character to credit, the importance of credit to the mercantile 
world, and the functions and value of commercial agencies. The jury 
went out at five o’clock in the afternoon and returned shortly afterwards 
for the books and other documentary evidence, and remained out until 
eight o’clock, when they returned their verdict. 

This conviction is the first conviction of a fraudulent bankrupt for 
forgery in New York county. The creditors refused a settlement of 45c 
on the dollar and incurred heavy expense in preparation of the criminal 
charge upon the theory that the successful prosecution of cases of this 
character is of greater value for its effect upon credit than the money 
which might have been obtained in settlement. 

The defendants were remanded for sentence until Monday, February 
7th. The maximum sentence which may be imposed is five years in state 
prison. —_——_—_— 
Proper Books Not Kept—Discharge Denied Bankrupt. 


The United States District Court sitting at Dubuque, Iowa, has just 
rendered an opinion denying a discharge in bankruptcy on petition of 
George Salot, of that city, on grounds set out in Section XIV. subdi- 
vision B. of the Bankruptcy Act. 

The law requires an insolvent to keep books from which his financial 
condition can be learned by his creditors and if he has failed to do so he 
may not be discharged from bankruptcy under these circumstances. The 
law further provides that if an insolvent conceals any assets from the 
court in bankruptcy proceedings he cannot be discharged. 

In the resistance to Salot’s discharge from bankruptcy his creditors 
urged these two points. The court found it necessary to pass on only 
one, the keeping of books. It was found that it would be impossible to 
determine Salot’s condition from such books as he kept. They did not 
disclose what was done with the money which he got on his promissory 
notes, what property he had, nor how much money he spent or drew out 
of the business. He kept no expense account and through evidence pro- 
duced in the hearing it was shown he had disposed of all the property con- 
nected with the business to his son Harry Salot over ten years ago, but 
the books did not even show that. The books showed that all the loans 
were made in the names of M. D. Goux or C. E. Goux, but there is 
nothing in the books to show who the Goux were or what interest they 
had in the loans. Evidence brought out at the hearing showed that M. 
D. Goux is Salot’s daughter and C. E. Goux his son-in-law, both of whom 
live at Detroit, Mich., and that they had no interest in these loans what- 
ever. 
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Salot failed to account for more than $20,000 in cash secured by him 
on his promissory notes within the last four years frior to his bankruptcy 
and for these and other reasons the court held he was not entitled to a 
discharge from bankruptcy and denied his petition for such a discharge. 


OPEN LETTER FROM THE COMMITTEE ON MERCANTILE 
AGENCIES AND CREDIT CO-OPERATION. 


Important for Every Member. 


The Committee on Mercantile Agencies and Credit Co-operation of 
the National Association has just issued a letter intended mainly for local 
associations, which every member, however, ought to read, because it 
contains some important suggestions. If these suggestions are good, 
the more backing they get the better will be the chance of their 
adoption. After you have read and considered the letter, write 
Samuel Mayer, of Cincinnati, Ohio, chairman of the committee, just 
how the committee suggestions appeal to you. 

THE LETTER. 

“The Committee on Mercantile Agencies desires to learn from the 
affiliated branches of the National Association of Credit Men and from 
the various committees of such affiliated branches their ideas in regard 
to the work for the year IgIo. 

“The convention this. year will be held a month earlier than usual ; 
this means that the report of the Committee on Mercantile Agencies must - 
be practically completed by the middle of April. It is the intention of 
the committee to’ arrange for conferences with representatives of the 
agencies some time about the beginning of April, and this leaves. only a 
month for a final determination of what will be presented at the meeting. 

“Besides the resolutions adopted at the last annual convention, we 
invite your attention to the following points: 

First: What can be done to secure a freer interchange of credit in- 
formation with banks and bankers? In this connection it should be stated 
that there is a great deal to be said from the banker’s standpoint and the 
merchant’s, and some plan should be worked out that will be fair to both 
parties. 

Second: (a) Is your association operating a bureau for the ex- 
change of credit information? (b) How long have you been operating 
such a bureau? (c) How successful have you found it? (d) Do you’ 
compile information, or do you furnish only the names of the parties 
interested? (e) What arrangements have you for exchange of informa- 
tion between your own and other local associations? (f) Have these 
arrangements been satisfactory? (g) Have you heretofore had any 
arrangements between other local associations that are now cancelled? 

“Along the line of matters that this committee might consider, we 
would like to have the views of members ; we would suggest that an effort 
be made to offer some ideas that will not be mere criticism of existing 
efforts on the part of mercantile agencies, but will be in the line of im- 
provements that can be easily made; to illustrate, the following sugges- 
tions are pertinent: 

(1) That we ask the mercantile agencies to attach to every 
special report the following and keep a record of the answer for 
future reference: Have you a signed statement of the person inquired 
upon? (a) Have you asked for one? 

We believe that if this question should be asked by the agencies, it 
would result in bringing about a comparison of the different signed state- 
ments that may be in existence, and a checking of these statements by the 
mercantile agencies would often act as a signal of danger. 
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(2) That the mercantile agency, when a party does not answer the 
question in regard to amount of fire insurance carried, make a second 
request for an answer. 

(3) That commencing on the 1st of January, 1911, the mercantile 
agencies adopt in their rating a certain mark, which shall be placed op- 
posite the name of every man who has failed in business prior to that 
date, and that such mark remain in the ratings of the company fort a 
period of five years after the failure. The result of this would be to the 
advantage of the mercantile agencies, inasmuch as it would call for more 
special reports. Such a plan in operation might prove a great detriment 
to crooked work. It would not injure any person making an honest 
failure, as the special agency report would undoubtedly show that such 
person had “clean skirts.” 

“Any suggestion along the line of this committee work will be ap- 
preciated and given careful attention.” 


Indictments for Using Mails to Defraud Investors. 


The adjustment bureau of the Newark Association of Credit Men 
is handling a large bankrupt case, that of Kornit Manufacturing Com- 
pany, in the progress of which certain testimony was elicited which 
caused the arrest of the president, Charles E. Ellis, and the vice-president 
Erwin R. Graves for fraudulent use of the mails. 

The Kornit Manufacturing Company was incorporated under the 
laws of New Jersey in 1904. Its capital was $500,000, in shares of $10 
each. An involuntary petition in bankruptcy was filed in Newark last 
August. The company, it was advertised, had a large factory at Belle- 
ville, N. J., and was ready to manufacture “kornit,” an imitation of rubber, 
made from the hoofs and horns of cattle. The product was represented 
as being valuable as a non-conductor of electricity, as well as for the 
manufacture of many useful household articles usually made of hard 
rubber. 

Advertisements for the sale‘of stock of the company were published, 
according to testimony at hearings before Edwin G. Adams, of Newark, 
as referee, in magazines in which Mr. Ellis was interested. It was stated 
at that time that upward of $300,000 was obtained from persons who 
invested in the stock of the company, but that none of the product was 
ever sold, although the Belleville factory was in operation. 

When several months had passed without their money earning divi- 
dends, investors in the stock filed petitions. During hearings of these 
proceedings David Bilder, counsel for the trustee in bankruptcy, accused 
Mr. Ellis of having $196,860 belonging to the corporation. Mr. Ellis 
denied that he owed any such amount, and refused to turn over the 
money. 

aa afterward Mr. Bilder instituted a suit in the Supreme 
Court against Mr. Ellis to recover this money. A lis pendens was filed 
against two properties owned by him in New York City. This money, it 
was asserted at the time, was obtained through the sale of treasury stock, 
the proceeds from which were never returned to the company. 

It is said that more than $351,000 had been obtained through the 
sale of the company’s stock. Purchasers of the stock it appears, had 
been found in almost every part of the country and some stock had 
gone to foreign countries. 

It is proper to note that the Newark association’s adjustment 
bureau has undertaken the adjustment of the affairs of this company 
for the general good of creditors, for its own members have no 
interest in the assets. 
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New Orleans, the City of the Fifteenth Annual Convention. 


The conventions of the National Association of Credit Men have 
established themselves so firmly with the membership that their 
success does not depend upon the part of the continent from which 
the call to assemble is sent, yet from all indications the members 
generally appreciate that the choice of New Orleans by the directors 
as the next convention city was excellent, because it presents an 
opportunity to visit under the pleasantest conditions a part of the 
country with which the majority, perhaps, of the members are insuffi- 
ciently acquainted. 

And the conventiorl comes in May, the glorious month south of 
Mason and Dixon’s. It’s like June of the North, and if the bard of 
Cambridge had instead lived in the shadow of Tulane, his song 
would not have been of the day in June so rare, but of the perfect 
southern May day, when the earth works overtime to produce her 
increase in so many of man’s needs. 

Economically the South has always been a factor which could 
not be dismissed, and to-day its importance far transcends that of a 
half century ago when it found itself able to paralyze the commerce 
of the entire world. New Orleans guarding the gateway to the great 
Middle West, and connected with water to a vast section of the South 
is the center of that great commerce which originates in these rich 
states. Therefore the trip to New Orleans can not but possess a 
practical educational value for every credit man. 

From the historic and romantic viewpoint too, what could be 
more interesting than a journey through that great south region 
whose early development differs so radically from that of the North 
and West and a region fought over by the bravest armies that in all 
history have ever faced each other? And New Orleans itself whose 
atmosphere is so filled with romance and history that many of us 
have difficulty in thinking of it as a city of great docks and ‘ware- 
houses, magnificent stores and factories, modern parkways and splen- 
did educational institutions. 

Whatever his point of view, as the traveler journeys over this 
region and into the great Louisiana metropolis he will be abundantly 
repaid in the things he finds to interest him. 

It will pay during the three months separating us from conven- 
tion time to “brush up” our history a bit and also get a little more 
definite knowledge of New Orleans, its founders and early settlers. 
Read, for instance, that fascinating book of Grace King’s, “New 
Orleans: The Place and Its People,” published by Macmillans. ° Then 
read George Cable’s Creole stories. Nothing could be more entertain- 
ing than these, and they will give you the atmosphere which surrounds 
the families whose lineage runs. away back into New Orleans’ 
earliest days. 

Referring more specifically to the approaching convention the 
national office expects shortly to be able to announce reduced rates 
from all points. Again hotel accommodations will be comfortable 
and of moderate price only it is advisable. to make arrangements as 
early as possible. J. D. Hunter, of the United Shirt and Collar Co., 
has charge of this end of the convention. 

Convention dates are May 17, 18, 19, 20, 1910. Between now 
and those dates let all keep in touch with the work of one or more 
committees of the Association so each can contribute to the advance- 
ment of the great work we have undertaken. 
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FOREIGN CORPORATION LAWS. 
By JouHN F. Ceti, Kansas City, Mo. 


The subject of foreign corporations is one of constant and perennial 
interest, and I understand that the interest of Kansas City credit men 
has been quickened in this subject by reason of the fact that our sister 
state, Oklahoma, the state of much law and many statutes, has recently 
passed an act to provide for a resident agent of foreign corporations 
and the manner of obtaining service by summons on such corporations. 

At the outset let me remark that it is impossible in a brief review 
of this subject, to do more than give a few general authorities which 
shall clarify this puzzling question. Let me further state that it is a 
wrong notion to suppose that the statutes, which have been adopted by 
the larger number of the forty-six different states of the Union, on this 
subject, have been enacted in a spirit of hostility and animosity to the 
business generally carried on by different commercial and business 
companies. 

Many of these laws were made with the idea of protecting the 
citizens of the different states against excesses and abuses, real 
or supposed, on the part of different business associations, and it is only 
the exception to the rule, that the legislatures have been moved by a spirit 
of jealousy or caprice to enact such laws. 

Another thing worthy of observation is the generally unsatisfactory 
present condition which corporations doing business in more than one 
state have to deal with. It cannot but impress a business man who is 
connected with a corporation that is doing business, whether through 
interstate commerce or by having different offices in different states, and 
different agents in different states, that his proposition of having as 
many different masters of his company as there are different states in 
the Union is an unsettled and unsatisfactery condition. 

Suppose, for example, that one company was large enough to be 
carrying on business in the forty-six different states. Suppose, further, 
that each of the forty-six different states had a requirement that the 
atticles of association instead of being deposited in the office of the 
Secretary of State, were required to be deposited in the office of the 
Register of Deeds, or some other office indicated, in all the counties of 
these particular states, in which the company happened to be doing busi- 


ness. It will readily appear that here is a burden upon commerce that * 


is oppressive and restrictive in the extreme, and fraught with the possi- 
bilities of untold change and uncertainty. I do not recommend a remedy. 
I point out the evil and hope that some remedy in the future may be 
devised by which corporations engaged in interstate business shall have 
one general control. 

Referring again to the Oklahoma statute, let me say that the statute 
recently enacted by Oklahoma is not materially different from that now in 
force in the states of Missouri, Kansas, Arkansas, Texas and in fact, most 
of the different states in the Union. But since our attention has been 
called to the Oklahoma statute, suppose that we take it as a sort of text 
for the discussion of this paper. The statute reads as follows: 

“Section 1. No corporation except created solely for religious or 
charitable purposes shall transact business within this State until it shall 
have filed in the office of the Secretary of State, a certified copy of its 
charter or article of incorporation, which shall be recorded in a book to 
be kept by the Secretary of State for that purpose, and shall have paid 
the fees required by law. Every foreign corporation shall, before it shall 
be authorized or permitted to transact business in this State or continue 
business therein if already established, by its certificate under the 
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hand of the president and seal of the company, appoint an agent, who shall 

be a citizen of the State and reside at the State Capital, upon whom service 

or process may be made in any action in which said corporation be a party; 

and that said action may be brought in any county in which the cause of 

action arose as now provided by law, was transacted and service upon said 

agent shall be taken and held as due service upon said corporation, such 

certificate shall also state the principal place of business of such corpora- 

tion in this State, with the address of the resident agent. A duly authen- 

ticated copy of the appointment and commission of such agent shall be 

filed and recorded in the office of the Secretary of State, for which a fee 

therefor of one dollar shall be paid to the Secretary and a like fee of one 
dollar for each subsequent appointment of any agent so filed. 

A certified copy of the appointment of said agent under the hand and 
seal of the Secretary of State, shall be sufficient evidence of the appoint- 
ment of said agent in any court. The Secretary of State shall prepare a 
list for distribution giving the names of all corporations with the name 
of their agent, showing the address of the agent by street and number, and 
shall include the same in his biennial report to the Governor. 

“SECTION 2. If any such foreign corporation shall fail to comply with 
the provisions of this Act, all its contracts with citizens of this State 
entered into after the approval of this Act shall be void as to the cor- 
poration and no court of this State shall enforce the same in favor of the 

' corporation. 

“SECTION 3. In all cases where a cause of action shall accrue to a 
resident or citizen of the State of Oklahoma, by reason of any contract 
with a foreign corporation, or where any liability on the part of a foreign 
corporation shall accrue, in favor of any citizen or resident of this State, 
whether in tort or otherwise, and such foreign corporation has not desig- 
nated an agent in this State upon whom process may be served or has not 
an officer continuously residing in this State, upon whom summons or 
other process may be served so as to authorize a personal judgment, service 
of summons or other process may be had upon the Secretary of State and 
such service shall be sufficient to give jurisdiction of the person to any 
court in this State having jurisdiction of the subject matter whether sitting 
in the county where the Secretary of State is served or elsewhere in the 

tate. 

This Act shall not be effectivé in cases where its enforcement would 
conflict with the powers of Congress or the Federal Laws to regulate 
commerce between the States. 

“Section 4. No foreign corporation, as above defined, which shall 
fail to comply with this Act, can maintain any suit or action, either legal 
or equitable, in any of the courts of this State, upon any demand, whether 
arising out of contract or tort. 

“SECTION 5. Section one of Article two, Session Laws of 1901, and 
all other Acts and parts of Acts in conflict herewith are hereby repealed.” 
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The first proposition in this statute which attracts out attention is, that 
no foreign corporation created for business purposes, “shall transact busi- 
ness within this state,” unless it first complies with certain conditions. 
: Hence, a definition of what is transacting business or doing -business 

within the state is at the outset necessary, and it is almost impossible to 
get a definition for this legal phrase, because of many varied and intri- 
cate transactions of many business companies. 

One of the Missouri courts, in re Williams vs. Scullin, 59 Mo. App 
30, has this to say with reference to this question: 


“In regard to contracts entered into in this state by a resident foreign 
corporation for pecuniary gain, the validity attaches to the contract, as the 
validity of the contract is determined by the laws of the state where it is 
made, if that be also the place of its performance. But, since the laws 
of the forum determine the remedy, the legislature in very plain terms 
informed these tramp corporations, who locate in this state and thus 
become resident here, that, unless they comply with the requirements -of 
the statute, they cannot invoke the aid of our courts to enforce a contract 
made by them anywhere.” 


Now, I take it that what we are all interested in is, to know whether 
; we belong in this tramp class or not. This is a case where commercial 
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vagabondage does not depend upon the kind of clothes you wear, or the 
food which you eat, but by your course of conduct. The statutes seem 
to be leveled against such corporations as undertake to exercise their 
corporate franchise in a state other than that which created the com- 
pany, by establishing an office or place of business within the foreign 
state, or a distributing point, or that delivers its products to a resident 
agent for sale, delivery or distribution. 

For example, the case of Fay Fruit Co. vs. McKinney Bros. & Co., 
reported in 103 Mo. App., at page 304, is a case where the Fay Fruit Co., 
a California corporation, had an arrangement with McKinney Bros. & 
Co., of Kansas City, fruit and produce commissioners, by which the Cali- 
fornia company sent car loads of its product, consigned to its own order 
in Kansas City, and the McKinney Bros. & Co. sold these cars to whom- 
soever they could. A dispute arose between the California company and 
the McKinney Bros., of Kansas City, with reference to one of these cars, 
and the California company brought suit. The defendants pleaded the 
lack of qualification on the part of the plaintiff to maintain an action 
within the courts of the state of Missouri. In discussing this matter the 
court used this language: 

“There is no doubt but that the case made shows that plaintiff main- 
tained a permanent agent here to whom it shipped goods that he might 
sell them to any who would buy. The goods were shipped, not in response 
to any order, or a sale already made by plaintiff through a traveling sales- 
man or drummer; but to plaintiff's own order and were to be sold by its 
agent to whosoever would purchase at the proper price.. Plaintiff’s own 
witness was its agent who made the sale. The following question was 
put to him both in deposition before trial and at the trial: 

“Q. As I understand you, then, you say all those cars that you have 
been selling here are shipped by the Fay Fruit Company and delivered here 
to its own order and then you, on behalf of the Fay Fruit Company, as 
their agent, while the cars were standing here on the tracks, handle, and 
sell them to whoever you can? A. Yes, sir.” 

“That answer fixes the manner of plaintiff’s business in this state and 
the arrangement whereby sales to various customers were made, while 
the fruit was on a car standing in the railway yards, was no less than if 
plaintiff had put it in its cold storage warehouse to await purchasers. The 
business wz; transacted and the sale made in this state by an agent kept 
here for that purpose. To allow plaintiff to escape the burdens of domestic 
corporations by such mode, would be to allow success to a palpable evasion 
of the statute. 

“It was argued by plaintiff that its business was interstate commerce; 
that it was protected by that law, and that the statute of Missouri, if 
held applicable, would be void as being a regulation of such commerce. 

In our opinion the statute makes no effort whatever to regulate commerce. 
It merely provides a regulation for those foreign corporations which con- 
clude to fix a situs in this State for the transaction of business therein 
and yet seek to go free of the burdens cast upon domestic corporations.” 


No words of comment are necessary in order thoroughly to under- 
stand the principle involved in this case. Suppose, however, that instead 
of the McKinney Bros. selling the cars of the Fay Fruit Co. consigned 
to its own order, they had ordered a car from the Fay Fruit Co., either 
through a traveling salesman or a drummer, or by mail, the contract being 
filled in California and the goods made there. Such a state of facts 
would clearly be interstate commerce and the California company could 
not be held to comply with the foreign corporation law of Missouri, as 
a condition precedent for the making of a valid contract, or for bringing 
suit and maintaining an action in the Missouri courts. The same thing 
is true with reference to the statute of the state of Kansas, though there 
seems to have been considerable doubt with reference to the foreign cor- 
poration law of that state. 
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I understand that the case of Deere vs. Wyland, reported in the 69th 
volume of the Kansas Reports, at page 255, has given rise to no little 
confusion with reference to this subject, and I understand that this case 
is more familiar perhaps to Kansas City jobbers than any other case 
which has been written upon this subject. Therefore, I shall devote a 
little time to its examination. 

The Deere vs. Wyland case was one where the John Deere Plow 
Co. had appointed a hardware company at Jewel City, Kansas, as its 
agent to sell certain machinery in Jewel City, and the surrounding terri- 
tory in Kansas; the Jewel City firm were to take orders and make con- 
tracts with customers, whomever it could find, and forward such contracts 
to Kansas City, where they would be approved by the Deere Co., and the 
goods forwarded to the customer. One of these transactions was with 
the defendant, Wyland, who gave his note for a threshing machine, which 
was secured by a chattel mortgage. When the plaintiff came to enforce 
its claim, a plea in abatement was filed which was sustained in the district 
court and upon appeal by the Supreme Court of the state of Kansas. 
You can readily see that the facts in this case are quite similar to the 
facts in the Fay Fruit Co. vs. McKinney Bros. & Co., which we examined 
a moment ago. In deciding this case, however, the Supreme Court of 
the state of Kansas seems to have placed a corporation engaged in inter- 
state commerce and those doing business in the state without first quali- 
fying, in the same category, in their inability to maintain actions in the 
Kansas courts to enforce foreign contracts. The court seems to have 
thought that inasmuch as the Kansas statute did not go to the validity of 
the contract that it merely placed a disability on the foreign corporation 
to maintain an action in the local courts until the foreign corporation law 
was complied with; such a construction was not unconstitutional. In 
other words, it placed the company which engaged in a purely interstate 
commerce business under the same disability to maintain an action that 
it would a company which was doing business in the state. 

I believe that almost every lawyer who has carefully examined this 
subject will agree that the Kansas Supreme Court will be under the 
necessity of modifying that decision in the future, and that if a transac- 
tion is an interstate commerce transaction, it cannot be placed under 
restrictions or disabilities such as being unable to enforce the transaction 
in the local courts. Such a restriction would be quite as much a regula- 
tion of interstate commerce as a requirement to pay a tax or to appoint 
an agent. In fact, the legislature of the state of Kansas itself, and 
I think this is a fact that is not generally known among credit men, has 
seen fit to modify the law enacted by Kansas in the year 1901, and has 
defined what is doing business in the state of Kansas. This amendment 
is found in the session laws of the state of Kansas, for 1907, Section 28, 
at page 239, and reads as follows: 

“Every corporation organized under the laws of another state, terri- 
tory or foreign country that has an office or place of business within this 
state, or a distributing point herein, or that delivers its wares or products 


to resident agents for sale. delivery or distribution, shall be held to be 
doing business within this state within the meaning of this act.” 


So we might sum up the matter and say that generally statutes of 
the kind under consideration have no application to the case where a cor- 
poration sends into the restricting state its traveling salesman, who solicits 
orders for its goods and forwards them subject for approval to the home 
office, the orders being afterwards filled and shipped to the customer. 
The application of the statute to such corporations would be inadmis- 
sible so far as state statutes are concerned, because so applied, it would 
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have the effect of imposing a restriction upon commerce between the 
states or with foreign countrjes. 

Likewise we can conclude that where a foreign corporation appoints 
an agent, as happened in the Deere vs. Wyland case, and if the com- 
mission merchant or other agent to whom the goods are consigned, acts 
as the agent of the foreign corporation in effecting sales, of them, under 
an agreement that all goods so long as unsold remain the prorerty of 
the corporation, and that the proceeds of the sales also become the ex- 
clusive property of the corporation, then manifestly the corporation has 
established an agency within the state for the sale of its goods, and is 
doing business within the meaning of such statute. 

So far as this Oklahoma statute is leveled against this latter class of 
companies it is entirely constitutional and enforcible, and the Oklahoma 
statute, like the Kansas statute, does not attempt to prevent foreign cor- 
porations doing interstate commerce business, from maintaining an action 
in its courts, for you notice that the definition is: “If any such foreign 
corporation shall fail to comply with the provisions of this act,” that is, 
any corporation which is transacting or doing business within the state 
of Oklahoma, if you are doing business within the state of Oklahoma, as 
in any of the other states, without having complied with the law, you 
come within the class before mentioned, of tramp or non-resident cor- 
porations, and are consequently laboring under the disability. 

There is another class of transactions which, from exrerience, I know 
are carried on by a number of jobbing houses, which might create some 
confusion. This class of transaction is what is known as conditional sales. 
Conditional sales, as you understand, are those in which a jobbing 
house sells a retailer a consignment of goods with the condition 
that the title in the same shall not pass from the vendor to the vendee 
until the purchase price is paid in full, quite frequently with such other 
conditions added as that the vendee shall be allowed to sell the goods in 
the usual course of business and that all notes and book accounts, or 
money received from such sales shall be held in trust by the vendee in 
lieu of the goods sold. This is not the creation of an agency, but is 
merely reservation of title, a condition subsequent, and is no more doing 
business within the state than if the sale were made outright and the 
vendor should take a mortgage on the property so sold for its security. 
In the case where a mortgage is taken, the vendor holds the equitable 
title. In the case of a conditional sale contract the vendor holds the legal 
title, but the vendor may be divested of it any time when the vendee com- 
plies with the conditions named in the contract. Perhaps it is well to call 
your attention again to the fact that this act of Oklahoma is careful to 
State: . 

“This Act shall not be effective where its enforcement would conflict 


with the powers of Congress or the Federal Laws to regulate commerce 
between the States.” 


Just what is the condition of a non-resident corforation, which has 
before been designated a tramp corporation, doing business in the state, 
which has not qualified under the laws, where it brings suit before having 
made such qualifications is another proposition ftaught with considerable 
uncertainty. In Kansas the courts have held that subsequent com- 
pliance with the law cures these irregularities. In the state of Missouri, 
in a recent case reported in the 125th Southwestern, at page 31, Judge 
Graves in rendering the opinion of the court said: 

“That a prohibition against maintaining an action implied a prohibi- 


tion against beginning or commencing it, since the beginning of the action 
was one of the necessary steps in maintaining it.” 
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He said that any other interpretation would render the statute nuga- 
tory, and would allow foreign corporations to do business in Missouri 
in defiance of the law until some party should plead its noncompliance. 
To allow the corporation to remedy the defect at that late hour would 
be contrary to the spirit of the statute and opposed to the rublic policy 
of the state. 

It would seem that the position taken by Judge Graves is the correct 
one and it is difficult to understand why there has been so much conflict 
on this question. 

There is another phase of this subject which perhaps deserves atten- 
tion, and this is that these restrictive statutes requiring foreign corpora- 
tions to qualify before being allowed to do business in the state or main- 
tain actions upon contracts already made, do not apply to the United 
States Courts.* Consequently a foreign corporation is under no dis- 

ability to prosecute its claim in bankruptcy matters. Circuit Judge San- 
born in the case in re Dunlop, reported in the 19th volume of the Ameri- 
can Bankruptcy Reports, at page 369, discusses this matter very fully: 
“The reason which induced the Supreme Court of Minnesota to reach 
these conclusions, as we understand its opinions, was not that the con- 
tracts upon which the actions were brought were not void because violative 

of the statute, but it was that the state had the undoubted right to exclude 

foreign corporations which would not submit themselves to the jurisdic- 

tion of the courts of the state, from the privilege of enforcing rights and 


litigating controversies in those courts and that it had clearly done so in 
the cases which have been cited. 


“But the provision of the state statute which forbids the maintenance 
of suits in the courts of that state was not intended to apply to, and it 
does not affect suits and proceedings in the Federal courts. A ‘state is 
without power to prohibit or condition the exercise by a foreign cor- 
poration of its right to institute and defend its suits in the national courts 
and to invoke their independent judgment upon its controversies in the 
cases and in the manner prescribed by the Constitution and laws of the 
United States, which are the supreme law of the land. By section 8, 
Article 1, of the Constitution, the Congress was empowered to establish 
‘uniform laws on the subject of bankruptcy throughout the United 
States,’ and by the Bankruptcy Law of July 1, 1808 (citing), jurisdiction 
was conferred on the District Courts of the United States to ‘cause 
the estates of bankrupts to be collected, reduced to money and distributed, 
and determine controversies in relation thereto, except as herein otherwise 
provided.’ This jurisdiction was not granted by, and it could not be 
revoked, annulled, or impaired by, the law or act of any state. (Citing 
cases).” 

To sum up: We may conclude that the statutes of the different 
states relating to foreign corporations are a permanent feature of the 
control of different states over corporation’s actions until a better system 
for regulating corporations is devised. That a foreign corporation doing 
business in a state within the proper definition and legal interpretation 
of that term, other than the state which gave it birth, is under the neces- 
sity of complying with all reasonable laws; that a corporation whose 
transactions are interstate commerce, labors under no such disability and 
is not under the necessity of complying with such a law in order that 
its contracts shall be valid, and that it shall have the right of enforcing 
and litigating such contracts in the courts of any state; that subsequent 
compliance with the law on the part of a foreign corporation cures irreg- 
ularities in some states and in some states it does not; and that the restric- 
tions and requirements with reference to foreign corporations does not 
apply to such cases as are prosecuted in the United States Courts. 





* [Counsel for the Association believes that suit can only be brought in the 
United States courts when the State statutes s‘mnly prohibit the bringing of suit 
in the State courts, but if the State statutes make the contract absolutely void, 
then suit cannot be brought in the United States courts. —Ep.] 

* 
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The Washington Conference on Uniform State Laws.’ — 


While the conference on uniform state laws held at Washington 
under the auspices of the National Civic Federation, January 17-19, was 
without legislative authority, it will probably have a far-reaching affect 
on our state legislators. Through its work and influence the custom of 
each state working at its legislative program without regard to neighbor 
states will be gradually changed and a genuine sense of common interest 
among the states will become more of a controlling factor. 

The conference, of course, had as much to do with matters pertain- 
ing to the well-being of the individual as to commercial transactions and 
there are here presented only those adopted resolutions which sum up the 
conclusions of the conference on commercial topics. It will be interesting 
to members who have followed the work of the National Association of 
Credit Men to simulate state laws that the first five resolutions are right 
along lines to which it has given much of its best thought. 

Below is given a portion of the resolutions passed by the conference: 


ENpDoRSE BILLS PREPARED BY COMMISSIONERS ON UNIFORM STATE LAws. 


“Resolved, That this National Conference on Uniform Laws advise 
the governors of the states now in session at Washington that it endorses 
the acts prepared under the direction of, and recommended by the Com- 
missioners on Uniform Laws as stated below, and that this body hopes 
that the states which have not already done so will without delay enact 
these measures into law, viz.: 


The Negotiable Instruments Act. 
The Warehouse Receipts Act. 
The Sales Act. 

The Bill of Landing Act. 

The Uniform Divorce Act.” 


UrceE SUITABLE APPROPRIATIONS FOR COMMISSIONERS ON UNIFORM 
STATE LAws. 


“Resolved, That every state and territory which has made no appro- 
priation for the work of the commissioners on Uniform State Laws be 
urged to make suitable appropriations annually for the efficient conduct of 
that work.” 


UrGE REMAINING STATES TO NAME COMMISSIONERS. 


“Resolved, That the states and territories which have not already 
appointed Commissioners on Uniform State Laws be urged to appoint 
such commissioners as soon as practicable.” 


UNIFORMITY IN LEGAL PROCEDURE. 


“WHEREAS, The system in vogue for the trial of causes in the 
criminal, equity and law courts of the United States and of the several 
states, is the subject of much current discussion, both lay and profes- 
sional, and is severely criticised for its technicalities and its useless 
expense and delay; and 

“WueEreEas, The matter of procedural reform is receiving the thought- 
ful consideration of the American Bar Association through a special com- 
mittee created for that purpose; therefore be it 

“Resolved, That this Conference recognizes the need of radical 
changes in the administration of the law both in criminal and civil action; 

“Resolved, That a committee of fifteen on Reform in Legal Procedure, 
be created and appointed by the Chairman of the Committee on Uniform 
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Legislation of the National Civic Federation, and that such committee be 
instructed to co-operate with the Committee of the American Bar Asso- 
ciation to suggest remedies and formulate proposed laws to prevent delay 
and unnecessary cost in litigation, and to use the influence and power of 
the National Civic Federation to simplify, cheapen and expedite judicial 
procedure.” 


UNIFORM INSURANCE CODE. 


“Resolved, That we favor a Uniform Insurance Code for adoption in 
the several states.” 


UNIFORMITY BY GROUPS OF STATES. 


“Resolved, That we commend to the attention of the administration 
of the various states of the Union, whenever a subject of legislation affects 
the interests of a group of contiguous states, the possibility of joint and 
uniform action upon such subjects by Interstate Agreement or Conven- 
tion to become effective upon ratification by the legislatures of the states 
involved.” 


UniFoRM AMENDMENTS. 


“Resolved, That, if any persons or organizations, after studying the 
laws submitted by the Conference on Uniform State Laws think that any 
of them need amendment, such persons and organizations be earnestly 
urged to try to bring about such amendment through the National Con- 
ference of Commissioners on Uniform State Laws, to the end that, even 
in amendment, uniformity may be preserved.” 


UNIFORM GOVERNMENTAL ACCOUNTING. 


“WHEREAS, The National Municipal League, the League of American 
Municipalities, the American Association of Public Accountants, the Am- 
erican Economic Association, the American Statistical Association, the As- 
sociation of Municipal Comptrollers and Accounting Officers, the Gov- 
ernment Accountants’ Association and various other national and’ state 
bodies have endorsed the principles of uniform governmental accounting 
and standard governmental reports, and 

“WHEREAS, The States of Ohio, New York, Massachusetts, Indiana, 
Rhode Island, Colorado, West Virginia and Wyoming have recognized 
this principle and have enacted legislation establishing Uniform Account- 
ing Bureaus or Boards of Control and similar legislation is under con- 
sideration in various other states. 

“Therefore, Be It Resolved, By this Conference upon Uniform Legis- 
lation that the Governors and Legislatures of the several states are hereby 
urged to enact such measures upon conformitory lines, departing only so 
far as may be necessary from a standard form which shall thereby tend 
to become uniform throughout the country.” 


Pusitic ACCOUNTANTS. 


‘““WHEREAS, Some twenty-one states have enacted laws regulating the 
profession of public accountancy, all of which seek to attain the same ends 
but differ in important particulars as to standards and requirements, and 

“WueEreaS, The proper regulation of the profession of accountancy is 
a subject of rapidly growing importance to the business community, there- 
fore, be it, 

“Resolved, That this Conference heartily commends the principle of 
uniformity in certified public accountancy legislation, which should in 
every case require adequate standards as to education and training for 
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any citizen.” 
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house. 


admission and should provide suitable punishment for unprofessional 


TAXATION. 


“Resolved, That every state ought to have constitutional powers to 
classify property for taxation and that all the states ought to impose their 
taxes in conformity with such a system of comity between the states that 
there shall be no double taxation which shall be unfair or oppressive to 


January Events in Local Credit Men’s Associations. 


4—Pueblo. Annual Meeting. 
12—St. Paul. Annual Meeting. 
13-—Buffalo. Meeting. 
13—Milwaukee. Annual Meeting. 
13—Newark. Luncheon. 

13—St. Louis. Meeting. 


14—Toledo. Meeting, with President McAdow and 
Secretary Meek. 

17—Seattle. Annual Meeting. 

18—Boston. Annual Meeting. 

18—Bridgeport. Manufacturers’ Association. Addressed 
by O. G. Fessenden and Secretary Meek. 

18—Des Moines. Meeting. 

18—Minneapolis. Annual Meeting. 

18—Tacoma. Meeting. 

19—Chicago. Meeting. 

19—Portland. Meeting. 

20—Columbus. Meeting. 

20—Dallas. Meeting. 

20—Pittsburgh. Monthly Dinner. 

20—Rochester. Meeting. 

21—Norfolk. Meeting. 


22—Oklahoma. Meeting. 
25—Charleston. Meeting. 
25—Detroit. Meeting. 


25—Grand Rapids. Annual Meeting. 


25—Memphis. Meeting. 
25—Philadelphia. Meeting, Secretary Meek present. 
25—Syracuse. Meeting. 
26—Cleveland. Meeting. 


27—Louisville. Meeting, with President McAdow and 
Secretary Meek. 


27—Pittsburgh. Luncheon. 
27—St. Joseph. Annual Meeting. 
27—Toledo. Luncheon. 


29—Fort Worth. Meeting. 


Where is the concern that would not spend ten or fifteen dollars 
a year to strengthen any of its departments? The credit and account- 
ing side of any business is second in importance to none other; never- 
theless there are some who hesitate to give it the advantages—as 
great as they wish to make them—accruing from membership in the 
National Association of Credit Men. It would be well if every mem- 
ber of the Association delivered this line of thought to a non-member 
Only we warn against doing so too harshly, because some 
might think you were classing them unpleasantly. 
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Other Things May Be Getting Dearer But Credit Remains Cheap. 





EsTABLISHING A LINE OF CREDIT. 


Larger Boy—“Dis is me fren Mike, Mr. Gwocer. Ef’e wants any- 
thing in yur line, ye kin trus’ ’im as far as ye likes.”—By courtesy of 
the Newspaper Enterprise Association. 





Can You Assist in Finding These Debtors? 


Probably there are some members of the Association who look 
upon the publication month by month of these lists of missing debtors 
as a bit nonsensical because the desired results will be so rarely 
obtained and the amounts involved in each case are so small. But 
who is to judge how many of these missing debtors must be caught 
to make it worth while to publish these lists and, is this the only 
test? Isn’t the great police net of the country made a little more 
effective against a type of crooks who are sponging a good living 
out of various business communities? And as to amounts involved, 
is it not a question of the aggregate we must look at, not the 
isolated account of one credit man who has made a mistake? No 
one will doubt that the aggregate of the sums owed by any one 
month’s list would make a tidy sum. 

Here is a note from one member who a few months ago asked to 
have a name recorded in the “missing debtor” column: 

“Please eliminate the name of E. L. Price, of Roadhouse, Ill., who 
went under the name of Price Jewelry Company. The party has been 
located and is making a settlement with the people who were instru- 
mental in having his name published.” 

It will be appreciated if those having any clue as to the present 
whereabouts of the following, communicate their information to the 
association office :— 

E. Fisher, till November, 1909, in the stationery business at 1480 St. 
Nicholas Avenue, New York, N. Y.; 

John Jacobson, 759 Nostrand Avenue, Brooklyn, N. Y.; 

L. P. Schein, 6003 Third Avenue, Brooklyn, N. Y.; 

Strolsee Bros. & Co., 176 Utica Avenue, Brooklyn, N. Y. 

Vincent Esposito, 2337 Coney Island Avenue, Brooklyn, N. Y.; 

George Raub, 451 Westchester Avenue, New York, N. Y.; 

M. Hirschman, 1156 Ogden Avenue, New York, N. Y.; 

Samuel Their, 938 First Avenue, New York, N. Y.; 

Golembe & Schafer, 117 East 115th Street, New York, N. Y.; 

S. Maskin, 703 Amsterdam “Avenue, New York, N. Y.; 

Zucker & Bloomfield, 25 West Third Street, Mt. Vernon, N. Y.; 

Carl M. Theede & Co., 2710 Jamaica Avenue, Richmond Hill, N. Y.; 

Chelsea Paint & Wall Paper Co., 15 Everett Avenue, Chelsea, Mass. 

J. T. Flynn and his sister, Mrs. H. F. Addison, of the Big Four 
Advertisers, Denver, Colo., publishers of theatre programs. Are said to 
have disappeared from Denver during December, now supposed to be in 
Chicago. Flynn is about twenty-eight years old and a business-like talker. 
He claimed to have been in the employ of Butterick Publishing Company 
and Sterks Press, both of New York City; 

J. M. Osborn, formerly of Lexington, Kentucky, last heard of at 
Cincinnati, Ohio, now understood to be travelling for some shoe house; 

Peter Camets, formerly proprietor of a small confectionery store at 
Danville, Pennsylvania. Disappeared December, 1909; 

Chas. Demakos, formerly of Coriscana, Texas; 

R.. Tittebaum, of Russian extraction, formerly of Dalton, Ga., from 
which point he is said to have made a sudden departure leaving the 
shelves of his store filled with empty shoe boxes. As the case looks like 
that of a professional swindler, information is especially wanted ; 

A. A. Rivers, formerly of Brunson, S. C.; 

George Lee, ‘formerly of Quincy, Fla. ; 

A. W. Cook, formerly of Glendory Colony, ee 

F. J. Kiehl, who formerly operated the Oriental Tea & Coffee Store 
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at Oil City, Pa., leaving about the middle of October last a business badly 
involved ; 

Coreen-Stone Dry Goods Co., formerly at 224 Dearborn Street, 
Chicago, Ill. ; 

F. L. Shore, till recently at 407 Market Street, Philadelphia, Pa.; 

Jeff Perry, formerly of Aurora, IIl.; 

Frank B. Baer, formerly a contractor and builder at Cleveland, Ohio, 
and supposed now to be in southern California ; 

W. D. Gerbrich, formerly a contracting carpenter of Cleveland, Ohio; 

Joseph S. Buckman, until recently located at 137 N. 14th Street, 
Lincoln, Neb., in the printing and paperhanging business. Said to have 
left that place the early part of December last for the East, quite probably 
Jersey City, from which place he originally came; 

W. A. Oren, formerly of Snohomish, Wash. ; 

L. J. Hunt, formerly in the painters’ supply business at Youngstown, 
Ohio (for description see page 104) ; 

M. C. Mortensen, formerly of Arlington, Minn. ; 

A. C. Crawford, formerly of Rush City, Minn. ; 

B. F. Rowe, formerly of Concord, Ga. ; 

A. M. Bowersox, formerly of Allentown, Pa., said to have lately been 
in Philadelphia representing himself as J. W. Bowersox, of Beaver 
Springs ; 

Abraham Ader, formerly of Brooklyn, N. Y.; 

Emanuel Cohen, formerly a peddler of tailors’ trimmings, located at 
2042 Crystal Street, "Chicago, Ill., said to be about to start a business in 
New York City; 

George D. Finkell, formerly doing business at Jacksonville, Fla. ; 

Dudley and Neeley, until recently located at Lawrenceville, Ill. ; 

L. L. Ferris, in business at Chicago as L. L. Ferris & Co., failing 
badly in 1893, when Ferris disappeared ; 

William A. Thomas, formerly conducting a book store at 956 Tremont 
Street, Boston, Mass. ; 

Jeff Parry, formerly in the harness business at Aurora, Ill. About 
September 26, 1909, he shipped his goods to Chicago and fled Aurora; 

C. W. Hornell, formerly in the plumbing business under the name 
Prosser Plumbing & Heating Co., at Prosser, Washington; 

G. M. Woodall, formerly of McKinney, Texas; 

L. Parry, formerly in the liquor business at Navasota, Texas; 

G. A. Lynch, formerly of Paradise, Texas; 

W. A. Rogers, who till recently was at Samson, Ala., previously at 
Highnote, Ala. ; 

Harry E. Joffee, formerly engaged in business at Lincoln, Neb. Sold 
out and left for Los Angeles; 

B. Silbert, formerly in jewelry business at 1625 Market Street, 
St. Louis, Mo.; 

E. Mendelsohn, formerly in dry goods business in Cincinnati, 
Ohio, said to have gone south; 

G. W. Raney, till recently in the grocery business at Santa Rosa, 
and afterwards Napa, Cal.; 

L. Brusejn, formerly doing business at 328 E. soth Street, 
New York City, as importer and wholesale grocer, with olive oil 
specialties ; 

M. Kernes, formerly of 1636 W. 69th Street, Chicago, III. ; 

M. Goldberg, formerly of Kansas City, Mo., afterwards thought 
to have been at 2715 Penn Avenue, Pittsburgh, Pa.; 
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Melba Costume Company, formerly at 143 Prince Street, New 
York, N. Y.; 

J. S. Davis & Co., formerly at 3 E. 17th Street, New York; MN. Y.; 

W. C. Freeman, formerly at Conway, Ark. 


HOW THE CONFLAGRATION HAZARD MAY BE MINI- 
MIZED IN OUR GREAT WOODEN CITIES AND TOWNS. 


A Practical Solution of a Pressing Problem. 


Franklin H. Wentworth, secretary of the National Fire Pro- 
tective Association, in a recent address before the Board of Trade of 
Worcester, Massachusetts, discussed the conflagration problem which 
he showed was present in every American city to-day. His associa- 
tion, he said, has given much thought to the problem of our wooden 
cities which can not be suddenly reconstructed to meet the rules of 
fire preventionists, and is prepared to recommend a plan, which if 
adopted, will mean that the wooden city will have effective fire 
stops. 

“Fire waste,” said Mr. Wentworth, “touches the pocket of 
every man, woman and child in the nation; it strikes.as surely 
but as quietly as indirect taxation; it merges with the cost of 
everything we eat and drink and wear. This profligate burning 
every year of $250,000,000, in value of the work of men’s hands, 
means the inevitable impoverishment of the nation. What if 
we were to lose that sum annually out of the national treasury, 
or in wheat, or corn, or cotton? A loss of $250,000,000 per 
year means $500 per minute for every hour of the 24. This fear- 
ful loss spread over the entire business world of America, is beginning 
to manifest its impoverishing blight. The people feel it without yet 
being awake to its cause. Their awakening is retarded by the prev- 
alence of the foolish notion that the insurance companies pay this 
collossal tax. But how could they, and remain solvent? They are 
mere collectors and distributors of that portion of this tax which is 
represented by their policies. Half of it they never touch; it falls 
upon the householder direct. San Francisco and Chelsea do not pay 
for themselves. You in Worcester and we in Boston help pay for 
them. And next year San Francisco and Chelsea, risen from their 
ashes, may help pay for Worcester and Boston. You are not con- 
flagration-proof. Your city presents the same hazards as any other 
ten cities in New England that are largely wooden. There is but one 
way in which we can escape the periodical paying for one another 
and that is for both of us to begin rational building construction, and 
then protect what we have builded against fire. Can you calculate 
the injury a conflagration would do to Worcester? It is this ever- 
present conflagration-hazard which makes any approach to scientific 
underwriting impossible. Can you tell me how you would have prop- 


erly rated the brick bank building in the heart of Chelsea, with twenty - 


acres of wooden buildings on fire to windward of it; a forty-mile 
gale blowing and not a single firestop in the city? This is the prob- 
lem we are putting up to the underwriters to solve, and which some 
of the western states with the fine composure of ignorance are 
attempting to solve for them. Statistics show that the actual loss 
in fire underwriting for the past 10-year period is nearly 4 per cent. 
Year after year disastrous conflagrations have swept away premium 
receipts, until many insurance companies have withdrawn from busi- 
ness, and others have been deterred from quitting it and investing 
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their capital more profitably solely by the possession of large office 
plants and highly trained forces of employes they do not: wish to 
sacrifice. But I hold no brief for the insurance companies. The 
National Fire Protection Association is not an underwriting organiza- 
tion. I merely point out the fact that in the presence of the conflagra- 
tion-hazard the solemn and sacred duty of the underwriters is to col- 
lect every dollar in premiums they can lay their hands on as a prepara- 
tion for building new Baltimores, new San Franciscos, and, possibly, 
new Worcesters. Their obligation to me as a policyholder is to do 
this, so long as public carelessness or indifference compels them to 
assume so fearful a risk.” 

Mr. Wentworth dealt with the gradual evolution of the idea of 
fire protection, and stated that in the early days a $10 fire was often 
put out after a water damage had been made of $5,000. He embraced 
in his discussion the invention of fire doors, which automatically con- 
fine a fire, of the gradual doing away with belting shafts or open 
stairways in the middle of large factories. He described the working 
of the automatic sprinkler, and how the sprinklers now in use evolved 
out of the earlier devices. He said there is yet to be found one fire 
not extinguished by automatic sprinkling apparatus, unless there was 
some special defect somewhere. 

The speaker referred to difficulties encountered in efforts to 
standardize all fire protection apparatus, and also to bring all appa- 
ratus in which there is fire hazard up to a certain standard insuring. 
safety. 

Secretary Wentworth laid emphasis on the fact that fire appa- 
ratus in cities varies greatly, that fittings in Boston would not fit 
plugs in Cambridge, across the river, and called attention to cases 
where a city has summoned aid from another city, only to find the 
fire apparatus useless, because of different sized hose or plug. 

Chemical extinguishers were treated, and the raising of the stand- 


' ard in hose manufacture, to obviate bursting in time of fire. He went 
‘into detail in giving a history of the laboratories where tests are 


given to apparatus, to keep them up to the standard, and said that the 
purpose of the laboratories is to work out problems arising out of 
new inventions of apparatus and devices of various kinds. He said 
he did not know of a public work that has drawn to it so much of 
unselfish endeavor as the question of the investigation of fire pro- 
tection devices. 

In closing he said: 

“There is a way to solve this conflagration problem, not abso,- 
lutely, but at least relatively, and Worcester might become historic 
by being the first American city to initiate it. You cannot be expected 
to tear down your city and rebuild it of fire-resisting material, or even 
to tear down enough buildings to allow broad streets or parkways, 
by which open spaces conflagration might be arrested. Your present 
City Hall Park is an admirable fire stop of this character. The cities 
must be protected as they stand. What then can be done by you 
beside furnishing water supplies and fire departments; keeping your 
city free from rubbish, and prohibiting forever and always the shingle 
roof as if it were a public crime? I would suggest this plan: In 
the heart of nearly every city there are streets crossing at right angles, 
along which for a very considerable distance are buildings of brick, 
stone or concrete. Looked at upon the map, this shows a more or 
less complete maltese cross of buildings which are not wooden, and 
which operate to divide the wooden-built districts into quarter sec- 
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tions, and which might hold a fire in any one of these sections if they 
were equipped to do so. These brick and stone buildings are value- 
less as fire-stops, because their windows are of thin glass and their 
window frames of wood. 

“At Chelsea the conflagration attacked such buildings easily; 
breaking. out the panes, consuming the frames, and converting each 
story of these brick structures into horizontal flues full of combust- 
able contents. Brick and stone buildings are logical and capable 
firestops if the fire can be kept out of them. If you will trace out 
your maltese cross of such buildings in Worcester and equip them 
with metal window frames and wired glass, you will immediately 
possess the equivalent of substantial fire walls crossing at right angles 
in the center of your city, dividing it into four sections. By such 
a simple, inexpensive, but yet strategic procedure you may be able 
to save your city from the destruction which now awaits only the 
right kind of a fire on the right kind of a night.” 


How Some Members See the Association. 


The membership directory just delivered to all members of the Asso- 
ciation has produced, as it well might, a profound impression. A great 
many have written most flattering acknowledgements with some very 
pleasant remarks regarding the Association in general. A few are pre- 
sented. Members will do well when they are through with this BULLETIN 
to send it with the letters marked, to some concern who ought to be allied 
with the Association. 


Letter from F. B. Snyder, of Merchants’ National Bank of Phila- 
delphia, Pa.: 

“Please accept our thanks for copy of the list of members of the 
National Association. When I compare it, as to size, with the present 
well-thumbed list which we have, I am surprised with the increase of 
membership. Perhaps I ought not to be, because the objects of the Asso- 
ciation are so worthy and its aims so well executed that it seems to be 
the part of wisdom of all credit grantors to associate themselves with it. 
My own experience in similar organizations convinces me that it is hard 
to make people believe that they are getting so much for their money.” 


Letter from L. R. Browne, of Western Electric Co., of Philadelphia, 
ra.: 


“T wish to felicitate you on the style of compilation of the membership 
list and am positive we shall find it exceedingly useful during the coming 
year. A perusal of its pages cannot help but impress one with the realiza- 
tion of the power of our alliance and we trust that the coming year will 
see not only a still further growth of the Association, but the accomplish- 
ment and the safeguarding of credit which has sw long been our ideal.” 


Letter from R. M. Hollowell, of the Industrial Lumber Co., of 
Beaumont, Tex.: 

“T have gathered the impression from reading your BULLETIN regularly 
that the lumber business is not represented very liberally in your Associa- 
tion, and so far as the details of the credit work in the lumber business 
are concerned there is comparatively little direct benefit gained by the 
membership but there are so many good suggestions in the association 
letters and bulletins that are educational to a man watching credits, that 
I offer the suggestion that you make a special effort to get more lumber 
people to take membership. This will expand the work of the Association 
and will be a source of additional interest and information to such members 
as you do secure among lumbermen.” 


Letter from J. W. Booth, of Booth Furniture Company, of Peru, 
Indiana. 


“We want to thank you for the service rendered us thus far. You will 
remember that when your representative first called at our office we turned 
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him down, but afterwards we reconsidered the matter and signed up with 
your Association, and want to say right here we are glad we did. We are 
now beginning to see some of the benefits derived from the Association.” 
Letter from M. H. Smith, of Sturtevant, Merrick Co., of Springfield, 


Mass. : 

“It is such a common thing to receive complaints when things are not 
just right and such an unusual thing to receive commendation when they 
are right, that we are taking the trouble to write this letter at the risk of 
being unusual. 

“We have been members of the National Association nearly as long, 
if not longer, than any other party in this city, and have always taken a 
great deal of pleasure in reading the BULLETINS and letters. This month 
we noticed an article in the letter regarding some collection agencies, 
more especially the —-———— of Chicago. Their agent was in this sec- 
tion at the time and had called to see us, but we had put him off and 
noticing this in the BuLLetin, we decided to turn the thing down and 
have since learned that we have doubtless saved enough from this one 
transaction to pay our annual dues to the Association for years to come.” 


Letter of G. Brown Hill, of Doubleday-Hill Electric Co., Pittsburgh, 


Pa.: 

“I received the membership list this day and congratulate you upon 
the splendid form in which this has been gotten out. It is a book in which 
all members should find great value and for which they will no doubt have 
frequent use. It is splendid and I certainly hope will be instrumental in 
securing a large increase in membership.” 


What Proficiency in Handling Credits is to Imply. 


During the last year the BULLETIN has had much to say regarding 
the rapidly growing tendency to specialize and professionalize the work 
of the credit man. It has been pointed out that this is no hot house 
development, but is due to the fact that modern business has grown to 
such size and complexity as to require scientific methods in its adminis- 
tration and as a consequence the demands upon the credit man have 
become such as to call for a training more and more exacting. All this 
has been recognized by those institutions of learning which have been 
most intimately in touch with working-day needs and at the suggestion 
of the secretary of one of these institutions, the New York University 
School of Commerce, Accounts and Finance, there was published in the 
November BULLETIN an outline of the credit man’s course adopted by 
that institution with an invitation to practical credit men to criticise the 
course. 

This invitation has been accepted by one of the best known members 
of the Association, Fred A. Smith, of Reid, Murdock & Co., of Chicago. 
In his letter Mr. Smith indicates what, in his opinion, is called for in a 
thoroughgoing preparation for credit department work. The conclusion 
will readily present itself that such demands as Mr. Smith makes would 
go to prove that the credit man’s work has become sufficiently specialized 
to be viewed as a new profession. Mr. Smith says, in commenting upon 
the year’s course outlined by the University : 

“T consider that one of the most important lines of study for prepara- 
tion for the credit man’s duties has been overlooked in the school’s cur- 
riculum. I refer to a training in analysis of commercial information and 
especially financial statements with a view to determining the actual finan- 
cial basis upon which credit can be safely extended. Frequently it hap- 
pens that a trader is burdened with outside property or investments 
involving carrying charges which drain his business and the face of a 
balance sheet prepared to show net assets cannot be relied upon without 
a thorough analysis of assets; besides this the qualifications of a trader 
as to his honesty, character and ability successfully to conduct a business 
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must be examined, and the trade conditions of the town or general com- 
munity must be carefully considered. 

“Furthermore, the credit man must be a trained diplomat, so to 
speak, educated in tactful conservation and letter writing so that he will 
keep customers, difficult to handle, buying by preference from his house 
and bring to his department a feeling on the part of every salesman at 
once cordial and co-operative in the matter of carrying out credit depart- 
ment policies. 

“A comprehensive knowledge both of the raw materials going into 
the products handled by his house and. the process of manufacture is 
desirable for every credit man. In other words, the credit man should 
be an intelligent salesman of his product. He will find that he will stand 
in the fuller respect of his customers and salesmen if he procures this 
general knowledge. It will be the means of bringing closer together 
the working parts of the business machine. 

“Besides corporation finance, I would consider important a good 
working knowledge of trade laws as they apply to individuals and 
partnerships. 

“Under political economy, I assume that the course is broad enough 
to cover the resources and market value of the products of various sec- 
tions of the country as such knowledge is essential for the credit man. 

“The subject, business organizations, should include insurance of all 
kinds, laws and banking customs pertaining to checks, notes and bills of 
exchange, domestic and foreign shipping, interstate commerce relations 
and custom house requirements. 

“Under the heading “Law of Contracts and of Agency” should be 
included the study of laws pertaining to collections, exemptions, probat- 
ing estates, legal status of married women, joint ownership of property, 
bankruptcy, assignments, receiverships, trusteeships, attachments, con- 
veyances, chattel mortgages, judgments and requirements of each state 
to protect liens, limitations and also court jurisdictions and practice in 
each state and country in which the business in question is transacted. 

Upon reading Mr. Smith’s criticisms, Secretary Lough, of the School 
of Commerce, Accounts and Finance, said: 

“T am pleased to note that Mr. Smith does not consider any part of 
the course superfluous, but on the contrary believes that it should be 
expanded. The suggestions that he brings forward as to how the sub- 
jects proposed should be treated are of value and will be referred to 
the members of our faculty who have charge of these classes. I believe, 
however, that most of Mr. Smith’s suggestions have already been adopted. 

“We offer in this school a course in business English, which is de- 
signed to give training in the art of tactful correspondence and in selling 
by letter along the lines laid down by Mr. Smith. This class was crowded 
out of our credit men’s course simply because other subjects seemed to 
us to be still more important. However, there is no good reason why the 
course should not be taken in addition to those that have already been 
named. 

“Much the same thing may be said with reference to Mr. Smith’s 
suggestion, that prospective credit men should be trained in analysis of 
commercial information and of accounting statements. This detailed 
analysis is the basis of one of our advanced accounting classes, which 
might be included in the credit men’s course, provided a second year could 
be given to our work. 

“The most gratifying feature of Mr. Smith’s letter is his evident 
appreciation of the fact that credit work is too complex and difficult to 
be ‘picked up’ in the course of business experience. Previous’ study 
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and training are not only highly desirable, but are becoming more and 
more essential. In other words, credit work is already on a professional 
or at least a semi-professional basis. In our School of Commerce 
Bulletin under the head of ‘The Business Professions’ we say on this 
point: 
‘As modern business has grown in size and complexity, and as scientific 
methods of handling business have come to be more generally used, some 
of the activities of business men have been set aside and turned over to 
specialists. Several centuries ago the trade of the goldsmith, which was 
originally like that of any other metal worker, developed into the business 
of keeping deposits and granting credits. To-day this business of buying 
and granting credit is highly specialized and is entrusted almost solely to 
bankers, note-brokers and the credit men employed in large concerns. 
Proficiency in handling credits implies among other things a knowledge of 
economics, of finance and of accounting.’ 

“The sooner all credit men agree as to the professional character of 
their work and the necessity for previous professional training, the 
sooner will outsiders recognize the high standing and specialized efficiency 
of the body of credit men.” 


A Night Arrest in a Bankruptcy Case. 


The recent arrest of the partners in. D. Cohen & Co., costume 
makers of 85 Fifth Avenue, New York, who made a disastrous failure 
during January, 1910, was an incident in a case which will likely be of 
more than usual interest in the history of bankruptcy administration. 
Immediately after the filing of an involuntary petition for the firm, 
creditors including several banks, trust companies and large commercial 
houses, became satisfied that the firm had concealed $75,000 of assets and 
heard that the two. partners were about to make their escape for Europe. 
At an all night council of principal creditors it was felt that 
quick work was required. Accordingly United States District 
Judge George C. Holt was routed out of bed and executed an 
order compelling the two partners to furnish $50,000 .bail for their con- 
tinuance in the court’s jurisdiction. A hunt was made for the Cohens. 
They were finally located and brought before Judge Holt who was wait- 
ing for them at his club. In the absence of bail commitment was made 
to the county jail. 

According to a petition submitted to Judge Holt by an officer of a 
trust company’creditor the partners got a loan of $5,000 from that com- 
pany on November 8th on the strength; of a statement to the effect that 
their assets exceeded their liabilities by more than $76,000, and that their 
annual sales for the last fiscal year were above $461,000. 

Further, it is stated that a few days later the Cohens got loans from 
two other institutions in the same manner. 

The petition calling for a retention signed by the secretary of the 
trust company presents an account so interesting that it is given in part as 
follows: “David Cohen and Louis B. Levinson are brothers-in-law. 
They are from Minneapolis, Minn. They started in business.in Minne- 
apolis in April, 1897, in the men’s furnishing line. They were burned 
out. They failed, and later carried on business as the North Star Plants 
Company, and then under the name of the Eagle Manufacturing Com- 
pany, and then as the Northern Manufacturing Company. In November, 
1903, they moved to New York and started the business of manufac- 
turing waists. 

“In August, 1906, they claimed a net worth of $48,000, in 1907 of 
$66,000, and in 1908 of $67,000. In 1908 they claimed that their sales 
forthe year amounted to upward of $400,000. 
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“On or about November 17, 1909, they conceived the idea of having 
a fraudulent bankruptcy failure, and since that time have made purchases 
of personal property exceeding $100,000 at cost, for which they paid 
little or nothing. Since November 19th the alleged bankrupts have 
purchased large and unusual quantities of goods and have made and 
extended large and peculiar credits, and have made unusual and ex- 
traordinary dispositions of personal property. 

“All the property which the receiver has been able to find does not 
exceed $5,000. But they have under their control or have secreted or 
misappropriated upward of $75,000. I am informed and verily believe 
that their statement of November 17th of their $76,000 excess assets 
over liabilities was made with fraudulent intent to cheat and defraud 
their creditors. I am informed that they are both about to leave this 
country for Europe.” 


Painter by Trade, Dead-beat by Profession. 


A. D. Thomas, of Youngstown, writes of an interesting experience 
some of the jobbers of his city have had with one, L. J. Hunt, a 
brilliant example of a commercial dead beat, who Mr. Thomas calls 
a painter by trade and 4 commercial dead-beat by profession. Mr. 
Thomas says: 

“He hailed from some town in Michigan. After a month spent 
with us he was smooth enough to get into about ten of our wholesale 
merchants. On his arrival he went to work for the painting con- 
tractors, and during that period of employment he used his time 
assidiously in making acquaintances and forming friendships. He 
displayed secret order emblems and mixed advantageously with the 
members of a highly respectable secret society. About this time he 
prepared to go into business, claiming as an excuse that ‘painter’s 
colic’ would certainly be the end of him if he continued in the painting 
business. 

“He had sufficient local references to enable him to get a reason- 
able first bill from several jobbing houses. He also had a plausible 
way of telling the credit departments of his intention to sell only for 
cash, and that his wife who was in good health would wait on trade 
while he made deliveries of merchandise, and in that way his expense 
would be kept down to the minimum. He promised everybody to 
pay on the following Tuesday morning, just as soon as he could get 
things straightened up in his store. Tuesday morning, everybody’s 
collector went against a locked door and an empty store-room, the 
goods having been systematically removed during Sunday and 
Monday, and packed in new large trunks. 

“The families living over and near the store were surprised to 
see so many cabs call at the store those days and one or two trunks 
leaving with the cab man each time. As one of the women afterwards 
told a collector, she never could figure out how the Hunts could 
take care of so much company as she had seen leaving for the 
train, forming her opinions by the number of trunks that went out 
with the supposed visitors. 

“Hunt is a man about 45 years of age, dark brown hair, and a 
reddish mustache, angular jaw bones, of rather thin physique, weighs 
about 145 pounds and measures close to 5 feet 8 inches in height. 
If he keeps up the speed that he showed on the get-away here, he 
ought to have a comfortable fortune amassed within a few years. If 
this party can be located through our Michigan branches we would 
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be glad to spend a portion of our prosecution fund to bring him to 
full justice.” 

In commenting on this “painters’ colic” appeal, an authority in 
the -manufacture of lead says that this disease is a bugaboo and 
always excites a lot of sympathy. He declared his belief that there 
is not one case in ten of actual lead colic that is claimed as such. 


Practical Legal Questions Arising in Everyday Business. 

A member of the Association in a southern state presents to the 
Legal Bureau two questions such as are apt to come up at any time 
in any business. 

Incident I: “We sold a customer in Alabama, a bill of goods 
maturing December 1, $213.20. On December 3d he mailed check 
deducting discount, which would have been rightfully his some months 
earlier. He marked the check ‘payment in full.’ This check was 
upon a bank in Georgia, where he conducts a branch store. Following 
our custom, we forwarded the check to the bank for certification, that 
we might have guaranteed the original amount of the check, and yet 
not really accept it in payment of the amount. . 

“Our instructions to the bank were positively to certify and 
return, stamped envelope being enclosed. The bank instead of fol- 
lowing our directions sent New York exchange for the check, less 
current rates, which was not at all satisfactory. 

“We thenereturned the draft to the bank asking that the original 
check be certified as originally instructed. The bank replied that it 
had been paid and cancelled and they could not then secure possession 
of it. The amount involved is $21.32. What can be done toward 
obtaining settlement from the remitting bank, as we had clearly not 
accepted the check, and our endorsement did not appear?” 

The opinion of the bureau is expressed thus: 

“In Alabama and Georgia, statutes have been passed making the 
acceptance of a smaller amount than the amount of a debt, a discharge 
in full of the debt. A person sending a check to a bank with instruc- 
tions to the bank as to what he desires done with the check, has a 
cause of action for any damages which he can show that he has 
sustained by reason of the failure of the bank to follow his instructions. 
Should a Georgia attorney succeed in proving any damages, no doubt 
payment of such damages could be obtained from the bank.” 

Incident II: “Our salesman took an order from a merchant in 
Georgia, to be shipped bill of lading and sight draft attached to order. 
The order was taken in October. We wrote him acknowledging the 
order, and asking if the arrangement was satisfactory, and understood 
by him. ; 

' “On November ist, the designated time for shipment, we shipped 
the entire order, mailing invoice, and on November 2d, drew for the 
net amount. The draft was returned protested for non-payment. We 
then wrote the agent at that point asking if the goods had arrived, 
and he replied that they had. 

“We then drew for the original amount and the fees, and draft 
was also returned protested. The first draft was marked on the 
papers, ‘Cannot pay to-day,’ the second, ‘Will be around next week.’ 

“We have had some little correspondence, in which we said we 
would place the matter in the hands of an attorney. The reply was 
we might go as far as we liked. We have written a local attorney 
and have received no answer. 


105 





































































































































“The point we want light on is this: Can we force the Georgia 
party to pay storage charges and protest fees, and can he be made 
to accept the goods on the ground that they were positively ordered 
and we have fulfilled our contract to the letter. ?” 

On this citation of facts the bureau says: 

“Upon the sale of goods, if the purchaser refuses or fails to take 
the goods, the seller ordinarily has three remedies; namely, to store 
the property for the purchaser and sue him for the purchase price; 
to sell it as agent for the purchaser and recover any deficiency arising 
on such sale, or to keep the property and recover the difference 
between the contract price and the market value. If the goods are 
stored, they should be stored for the purchaser, and if he does not pay 
the storage charges, the warehouseman would have the right to sell 
them for such charges. 

“Under ordinary circumstances, a man cannot be compelled to 
accept goods which he has ordered for the reason that in most 
personal property cases the seller has an adequate remedy at law for 
damages.” 

A member asks if a notice printed on an invoice reading “Terms of 
sale, cash on delivery and merchandise hereby billed is not to be deemed 
and taken as delivered nor title passed until paid for without regard of 
possession,” has the effect of retaining the title of the seller until he has 
received actual payment for goods covered by the invoice. 

The Legal Bureau replies: 

“ In our opinion title would pass to the purchasef as far as the 
purchaser’s creditors were concerned, in most states of the Union, for 
the reason that almost every state has a law providing that a chattel mort- 
gage or conditional bill of sale must be publicly recorded when goods are 
delivered to a purchaser with the provision that title is to remain in the 
seller. 

“As between the purchaser and the seller, in all probability the courts 
would hold that title had not passed.” 

Another member says,—“Our company is a corporation formed 
under the laws of the state of Ohio, and is doing business in every 
state in the Union. We wish to know whether it is necessary to 
take out licenses in the states of Georgia, Illinois and Missouri, where 
we maintain district offices, in order to have the protection of the 
courts and be allowed to sell our products. 

“Our machines are sold by agents on conditional contracts. The 
contract must be approved by the home office in Ohio before same is 
accepted. The machines are shipped direct from the factory to the 
customer. We carry a sample stock in the district offices for display 
purposes, and sometimes sell printed matter direct from these offices. 

“Collections are made direct from the home office in Ohio. Avents 
do not have the authority to make any collections from the customer.” 

On this statement of facts the Legal Bureau replies: 

“A corporation may maintain offices in states other than that of its 
incorporation, provided nothing is sold from said offices, without comply- 
ing with the foreign corporations laws of the state in which the office is 
maintained, but as soon as the agent in charge of the office sells anything 
that was in the office before the sale was made, the transaction ceases to be 
interstate commerce, and the contract for the sale could not be enforced 
in the state courts. If on the other hand, the agent simply takes orders, 
and ships them to the home office for approval, from which home office if 
the order is approved, the goods are shipped direct to the customer, then 
there need be no compliance with the foreign corporation law of the 
state. . 106 


Facts Which Give Strength to the Adjustment Bureau Idea. 


That the adjustment bureaus of the Association are not above 
criticism none will deny but they are consistently presenting examples ° 
of work well done which give courage that the purposes of their 
founding are coming nearer and nearer to a position of control. The 
first principle which must rule in any bureau worthy of carrying 
the authority and influence of the National Association of Credit Men 
is that no bureau shall live for itself or its managers and the adoption 
of policies for one single instance even, which merely look to the 
maintenance of the bureau is full of danger to the bureau and injures 
the good name of the Association. 

It is recognized that any business to win large and true success 
must be guided by well defined policies and not expediencies which 
change with every wind that blows and if this be true of a business 
it is so absolutely with the adjustment bureaus. Their pilots must 
ever hold firmly to the course. By this means only can that excel- 
lence of reputation so vital to successful adjustment work be made. 

The BULLETIN is always glad to give publicity to meritorious 
work on the part of adjustment bureaus and two cases recently 
handled by the Pittsburgh bureau deserve special notice, in the first, 
because, by using tact and giving a straightforward explanation of 
the principles proposed to be followed, the bureau disarmed opposing 
attorneys and in the second, because, through intelligent management 
a business is likely to be continued as a going concern. 

In the first case the bureau effected a settlement which will give 
creditors one hundred per cent. of their claims, a cash payment having 
been made and the balance secured by endorsed notes. Considerable 
opposition to the bureau’s taking charge. of the case was offered by 
certain attorneys, but when the bureau’s methods were fully explained, 
they became its strong advocates, refraining from issuing execution 
as had been their intention. Had the attorneys not changed their 
hostile attitude, bankruptcy would have been inevitable and creditors 
could not have realized more than thirty per cent. 

In the second case the Pittsburgh bureau succeeded in represent- 
ing one hundred and sixty-five claims and kept a valuable business 
out of bankruptcy; thirty per cent. has already been paid and the 
prospect for realizing the full amount of the claim are very bright. 
It will be noted that litigation was absolutely avoided in both cases. 

That the Spokane bureau is proving itself an effective enemy of 
waste in insolvency matters is shown by its record of 1909, when 
eighty-four cases were handled, paying on an average 58 8-10 per cent. 
on claims, twenty-four paying 100 per cent. The bureau handled in 
cash during this period $275,748.84. That the bureau is gaining in 
the confidence of the merchants of Spokane is shown by the fact that 
it had charge of nearly twice as many cases in 1909 as in 1908. 


His Suspicions Confirmed. 
In the January BULLETIN appeared the following paragraph: 


“Edward F. Sheffey, of the Craddock-Terry Company and president 
of the Lynchburg Credit Men’s Association, writes of the remarkable 
growth of the footwear industry of the south, the record of sales of his 
own factory for 1909 being far ahead of the best record of previous years, 


which is the experience of nearly all footwear manufacturers in the 
southern states.” 


Everybody’s friend, W. M. Pattison, of Cleveland, saw in this 
paragraph how one of his fellow-townsmen was being used to produce 
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this very record, supposing innocently that it was pure charity for 
which he had been giving. Mr. Pattison has “put it up” to Mr. 
Sheffey in a letter as follows: 

“In a recent issue of the BULLETIN I read of the remarkable growth 
of the footwear industry of the South. The statement confirms an 
opinion I have held for some time regarding the hookworm disease, 
of which I hear so much. It has been said that this is caused largely 
by the southerners going barefooted. I have always entertained the 
belief that this talk of hookworm being caused by going barefooted 
was started by the shoe manufacturers of the South with the sole 
purpose of educating these people to wear shoes, and I am glad to 
note that your scheme has worked out as it has. I wish I could 
do something like that to assist in the consumption of supplies. 

“Our mutual friend, J. D. R. fell into your scheme to the extent 
of one million. No doubt a large portion of this has found its way 
into the coffers of The Craddock-Terry Co., and other enterprising 
shoe concerns of the South. They tell me a barefooted southerner 
at this time is a curiosity and they are only found in those sections 
of the South where they have not heard as yet of Lee’s surrender. 


Rates Which the Highest Credit Nations Pay on Their Bond Issues. 


“Good as a government bond” is an expression denoting that 
government bonds are regarded as the standard of credit. They 
should therefore indicate the lowest rates at which money can be 
borrowed. Our Government is right now making a profound study 
of this problem in connection with sales of Panama bonds which in 
all probability must soon be made. Secretary MacVeagh’s annual 
report to Congress, says: 

“It is in my judgment high time for the Government to realize 
that it does not have a 2 per cent. borrowing power and never had. 
No government, however rich, has a 2 per cent. borrowing power. 
Possibly it would have been better never to have issued 2 per cent. bonds 
or bonds at any rate of interest below the borrowing power of the 
Government in the open investment market.” 

The weekly circular of the National City Bank of New York 
makes this comment upon the Secretary’s reference to interest rates: 

“There are not many who will differ from this opinion, and it 
is doubted in many quarters if the borrowing power of the United 
States, high as is its credit, can for large amounts be fixed at even 
so low a rate as 3 per cent. There is no other country in the world, 
no matter how secure its credit, which can borrow at such a rate. 
New 2% per cent. British Consols are to-day selling at 8214, while 
British Consols, perpetual, paying 234 per cent., subject to an income 
tax of 14 pence, at a market value of 8234 return 2.97 per cent. French 
Rentes, perpetual, paying 3 per cent., at a market value of 98% return 
3.05 per cent. Imperial German 4s due 1918 at 102 return 3.75 per 
cent. The 3.65 per cent. bonds of the District of Columbia, guaran- 
teed in all respects by the United States, are selling on a 2.95 per 
cent. basis, and quite recently sold upon a 3.10 per cent, basis, while 
Philippine bonds issued, as the Attorney General of the United States 
has declared, ‘obviously over the faith and credit of the United States,’ 
are selling on a 3.70 per cent. basis. It is clear, therefore, that it is 
not the investment return which has enabled the United States to 
market more than four-fifths of its outstanding interest-bearing public 
debt on a 2 per cent. basis or better, but rather the fictitious value 
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given to these securities by the uses to which they could be or have 
been put. Divorce these securities from such uses, or impair their 
uses, and it would be impossible to maintain them at par. Leaving 
aside the question of good faith and good policy, it may be admitted 
that it is not a matter of the greatest moment whether a Government 
bond is below par or not. British and French securities are habitually 
quoted at prices below par. In fact, it is almost invariably the prac- 
tice abroad to offer securities at prices materially below par. But in 
this country it has never been looked upon with favor. As a matter 
of fact there has only been one instance since 1864 when United States 
bonds have sold below par for any length of time. In July, 1891, the 
Government offered to continue, at 2 per cent. per annum, $50,000,000 
4% per cent. bonds which had matured. About $25,000,000 of these 
bonds were extended as the result of this offer. On September 2, 
1891, they fell below par and continued below until they were paid 
off in May, 1900. They were quoted as low as 95.” 


Mayor Behrman’s Endorsement of the New Orleans Credit Men’s 
Association. 


Mayor Behrman, of New Orleans, endorses the Credit Men’s Asso- 
ciation of that city with a sincerity which can not be doubted. He says: 

“The New Orleans Credit Men’s Association has demonstrated 
beyond a shadow of doubt that its existence is not only all-important but 
indispensably necessary to the business welfare of the community. It 
enjoys eminently the confidence of every one. Its membership is ccm- 
posed of men who are recognized to be not only bright and honorable 
far above the avérage, but possessed of business tact and discernment 
of an exceptional order. This is but natural, for as the association has 
won for itself its enviable reputation through the success it has achieved 
in handling the business of its members, it follows as a logical conse- 
quence that it will always safeguard most watchfully its membership from 
an invasion of undesirable persons. It has secured for the business 
interests of the commonwealth, laws that are necessary for business pro- 
tection and it may be accepted as a fact indisputable that the Louisiana 
lawmakers recognizing that the New Orleans Credit Men’s Association 
never asks for anything else than what is wise and necessary, would not 
hesitate to enact into law any bill, bearing upon trade or commerce, advo- 
cated by the association. The splendid results it has achieved is but 
another exemplification of the efficiency of organization. The business 
interests of New Orleans, and, indeed, of the entire State of Louisiana, 
have full and sufficient reason to be proud of the men banded together 
in the New Orleans Credit Men’s Association. 

“New Orleans, therefore, is proud that the next annual convention 
of the credit men has been secured for this city. Our people will testify 
their appreciation of the local organization by the warm-hearted recep- 
tion which will be accorded to the delegates of this convention.” 


His Credit Was Good. 

A distinguished Irish lawyer, always in impoverished circum- 
stances, once took Chief Justice Whiteside to see his magnificently 
furnished new house in Dublin. 

“Don’t you think,” he said, with a complacent look about, “that 
I deserve great credit for this?” 


“Yes,” the judge answered, dryly, “and you appear to have got it.” 
—From Tit-Bits. 
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OBITUARY NOTICE. 
Frederick R. Boocock. 


If is with profound sorrow that we record the death of Frederick 
R. Boocock, the first secretary of the National Association of Credit 
Men, which occurred at Clifton Springs, New York, February 7th. 
Mr. Boocock’s death followed a lingering illness probably induced 
by the loss he had suffered in Mrs. Boocock’s death a little over a 
year ago. ' 

Mr. Boocock’s name is indissolubly connected with the National 
Association of Credit Men and the New York Credit Men’s Associa- 
tion. He acted as secretary of the National Association at the Toledo 
meeting in June, 1896, and was made permanent secretary in Septem- 
ber of that year, holding that office until the Buffalo convention held 
in June, 1899, when he resigned to assume the treasurership of the 
H. W. Johns Mfg. Co., of New York, which position he filled until 
after the consolidation of that company with the Manville Cover- 
ing Co., of Milwaukee. Shortly thereafter, Mr. Boocock became 
secretary of the American Anti-Boycott Association whose splendid 
service in connection with several prolonged labor struggles won for 
that organization not only the respect of American manufacturers 
but the confidence of the best element in American citizenship. He 
was secretary of that association at the time of his death. 

Mr. Boocock had just those qualities which must constantly 
be brought into play by the leaders of a new cause. He had enthu- 
siasm unbounded, high ideals, great force of character, boldness of 
speech and a thoroughly likeable personality. One can readily see 
how essential were all these elements to the struggling little organiza- 
tion which numbered six hundred members more or less, when he 
began to give it his best thought and energies. Resources were too 
limited to undertake special lines of activity as we know them to-day, 
too limited even to afford the means of advertising the young organi- 
zation whose purposes and objects would appeal to the commercial 
world in general if only they could be properly explained. For most 
men such limitations would have-been too chafing to make it pos- 
sible for them to go on or else they would be satisfied to let the young 
plant grow, not applying as painstakingly as they could the meager 
means at hand to encourage it. Mr. Boocock was not the sort of man, 
however, to falter or let matters take their course, and to him in a 
very large degree is due the credit for a foundation laid deep and 
strong under the National Association of Credit Men. 

The energies of the first three years went largely to building up 
the membership. This was not because Mr. Boocock did not see 
the great variety of services the Association could perform for better 
credit conditions, for his reports and writings point directly to just 
those vast activities which have made the Association famed to-day. 
If space permitted, it would be interesting to present some of Mr. 
Boocock’s conceptions of the Association at work when its support 
throughout the country became large and powerful. They are broad 
and practical and such as present day leaders of Association thought 
would give utterance to. 
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If the world owes much to such an organization as the National 
Association of Credit Men and there are thousands ready to challenge 
the doubter, then it owes much to such a pioneer as was Mr. Boo- 
cock and his name deserves high honor. 

A host of friends will mourn Mr. Boocock’s death and extend 
their warmest sympathy to his two daughters. 


ASSOCIATION NOTES. 


Boston. 


The Boston Credit Men’s Association held its annual banquet 
at. Young’s Hotel, January 18th, which was generally considered the 
most representative of Boston’s business interests ever held by the 
association. The election of officers resulted in the re-election of the 
officers of last year, William Q. Wales being elected president, Fred 
L. Howard and John J. Hennessy, vice-presidents, and Harry N. 
Milliken, treasurer. 

The speakers for the occasion were Alfred W. Donovan, president 
of the Boston Boot and Shoe Club, and vice-president of the Massa- 
chusetts Board of Trade; David A. Ellis, chairman of the Boston’ 
School Committee, and Professor T. A. Jaggar, Jr., of the Massa- 
chusetts Institute of Technology. 

Mr. Donovan advised his hearers that credits would have to be 
looked after with unusual care during the expected boom years just 
ahead. 

Professor Jaggar described a new educational movement, the 
Massachusetts College, so-called, the aim of which, in brief, being 
to reduce the number of people who in mature life can say they 
regret never having had a college training. The aims of the institu- 
tion, said Professor Jaggar, will be to establish college courses at 
high school buildings, to attract large numbers of students, and to 


carry many of these through a course of study that will furnish an 
A. B: degree. 


Buffalo. 


The Buffalo Credit Men’s Association held a meeting January 13th 
for a discussion of association work in all its aspects. Each committee 
was given ten minutes to tell of its work and plans. The meeting dem- 
onstrated that it was just at this time of the year when association activi- 
ties are in fullest swing that committees should be brought to account, so 
to speak, and their work, if necessary, more clearly marked out. Presi- 
dent Fox announced that the Buffalo association is arranging for a 
banquet to celebrate Lincoln’s birthday, February 12th, when prominent 
speakers are to be present. 


Charleston. 


At the January 25th meeting of the Charleston Association of Credit 
Men, E. A. Barnes, vice-president, made an address on “The Salesman’s 
Relation to the Credit Department.’”’ At the conclusion of Mr. Barnes’ 
address it was unanimously voted to print 1,000 copies for general dis- 
tribution, for it was felt that more business men than had heard the 
address’ should have the inspiration which it would offer for every reader. 
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Other addresses were made by W. D. Payne on “Our State Law as 

it now Affects Trustees of Insolvents ;” J. E. Norwell on the “Federal 

Corporation Tax,” and D. W. Patterson on “Reducing Fire Hazards.” 
Chicago. 

At the regular monthly meeting of the Chicago Credit Men’s Asso- 
ciation held January 19th, there was an exceptionally large attendance. 
The meeting was in charge of W. M. Turner, of the Chicago Varnish 
Company, chairman of the local committee on Credit Department Meth- 
ods. R. T. Richardson, of the O. W. Richardson Company, was the 
principal speaker, presenting in detail the thorough-going systems em- 
ployed by his house. At each table were copies of the forms, the use of 
which he described so that all present could follow him with eye as well 
as ear. Mr. Richardson’s account of what his house had been able to 
accomplish through various systems, made a deep impression on all 
present that system is not only desirable but essential to any large suc- 
cess. Corporation Counsel Edward J. Brundage, of Chicago, spoke on 
“Credit Due Chicago.” 

Plans are well matured for the annual banquet to be held at Audi- 
torium Hotel February 16th. 


Cleveland. 


The Cleveland Association of Credit Men held a meeting January 
26th. The principal matter of business was the proposed amendment to 
the by-laws to raise the dues to $15.00 per year in order to provide more 
liberally for the investigation and prosecution of fraudulent failures. 
After a discussion, taken part in by many leaders of association matters, 
it was unanimously voted to adopt the amendment. 

President Gaehr then introduced Prof. Charles C. Arbuthnot, of the 
economics department of Western Reserve University, who spoke on the 
“Relation of Credit to Prices.” He called attention to the effect of using 
increased amounts of gold in coinage which tended to reduce the pur- 
chasing power of gold, which means the same as higher commodity 
prices, and said that inflated credits produced the same results. Pro- 
fessor Arbuthnot then traced the rise and fall of prices in various indus- 
trial periods, showing the relations thereof to credit expansion and con- 
traction. President Allen R. Foote, of Ohio State Board of Commerce, 
then discussed the Corporation Tax Law, which he declared was, to his 
mind, unconstitutional. Mr. Foote said that he held this opinion because: 

1. The power to impose such a tax lies with the several states and 
had never been surrendered by them; 

2. The tax in part is a direct tax in that it levies on the income from 
real estate ; 

3. It is not a uniform tax; 

4. The power to create is with the state, and the power to terminate 
corporate existence is with the state, not the federal government, and 
the power to tax implies the power to terminate. 

Mr. Foote was followed by several out-of-town credit men, among 
them A. D. Thomas, of the Youngstown association, who spoke on the 
growing importance of the prosecution fund; L. B. Hall, secretary of the 
Toledo association, and B. G. Watson, secretary of the Columbus asso- 
ciation, both of whom referred to the joint legislative program being 
worked out by all the Ohio associations. 


Columbus. 


On January 20th the Columbus Association of Credit Men held 
a meeting at the Ohio Club at which improved legislation was the 
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principal theme. Before the announcement of the dinner an informal 
reception was given Granville W. Mooney, speaker of the Ohio House 
of Representatives, and the senators and representatives from Frank- 
lin County. At the conclusion of the dinner, President H. E. Smith 
urged upon the members’ attention the interchange cabinet feature of 
the local association which he said was being given growing attention. 
He then called on Secretary Watson to outline what the association 
had determined were the measures most needed by the business com- 
munity to make fraudulent purchases more dangerous. Secretary 
Watson stated that while the situation regarding bulk sales legisla- 
tion is not yet satisfactory, it has been decided not to work this 
year for revision of this law, but seek legislation relating to false 
signed statements and fictitious names. 

H. A. Jones, A. H. Tuttle and George W. Eartly, members of 
the present Ohio legislature, followed in general disctission of the 
measures proposed and best methods of having them made laws. 

Speaker Mooney then made an address in which he showed how 
far from satisfactory is the tax system of Ohio. He said that an 
amendment to the constitution is necessary to secure a safe and sane 
policy of taxation. Mr. Mooney concluded by a discussion of the 
federal corporation tax law and was followed by several members 
who told how they felt regarding the law. 

Several new members to the association were reported. 


Dallas. 


The Dallas Association of Credit Men held its regular monthly 
meeting January 20th, at the Oriental Hotel. The meeting was 
largely occupied in disposing of matters of business connected with 
association work including announcements of committees and mapping 
out the work which they were to be charged especially to do. 

The association has prepared a pamphlet containing besides the 
list of members, the constitution and by-laws of the association and 
thé Texas bulk sales law. 


Denver. 


The annual salesmen’s dinner of the Denver Credit Men’s Associa- 
tion held December 21st was a great success. Over two hundred and 
fifty members and guests were present, and all declared it the best din- 
ner ever held by the Denver association. Many concerns connected with 
the association had donated to a prize fund, so that at every guest’s 
plate was found a beautiful souvenir of the occasion. 

These annual dinners are doing much to strengthen the bond be- 
tween different departments of the large commercial houses of the city. 


Des Moines. 


The Des Moines Credit Men’s Association unanimously adopted an 
amendment to the constitution to increase the annual dues to $15.00 for 
the purpose of providing the means of broadening its activities. This 
includes a prosecuting bureau, known as the Iowa State Bureau for 
Investigating and Prosecuting Fraudulent Cases. 

The meetings also have been given a most practical turn by means 
of discussions along credit lines, which are carried on informally, a com- 
mittee being made responsible at each meeting for a subject and for 


guiding the debate upon it. 
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Detroit. 

In his annual address before the Detroit Credit Men’s Association 
held January 25th, President Wade Millis showed that there had been a 
net increase in membership from 155 to 250 members, or a percentage 
increase reached by scarcely any other local branch of the National Asso- 
ciation. 

Bishop Charles D. Williams was the speaker of the evening. “You 
trust a man not only because he can pay for the goods, but because you 
have confidence in him and his character,’ he said. “It is time for the 
business man to get a larger view of righteousness and honesty.” The 
bishop condemned graft in government and said the business man who 
condoned such offenses was not doing his duty as a citizen. 


Fargo. 

On December 28th the Fargo Association of Credit Men held 
its second annual banquet. About 200 members and guests were 
present, including many traveling men of the Fargo houses. 

President N. A. Burdick presided introducing as toastmaster 
Hon. R. S. Lewis, lieutenant-governor of the state. W. D. Sweet 
spoke on the expanding jobbing interests of Fargo, and W. W. Smith 
discussed exchange courtesies showing how fundamental they are 
in all that has to do with credit granting. Charles H. Dill spoke for 
the travelers of Fargo telling of some of the difficulties encountered 
by the “knight of the grip.” 

The address of Dr. A. G. Arnold on “Selling Brains” was a 
scholarly and inspiring address, calculated to stir even the most 
active minds to higher effort. His address will be outlined in a 
future issue of the BULLETIN. 


Fort Worth. 


The Fort Worth Association of Credit Men held a smoker January 
29th for the discussion of several important matters of legislation. First 
came up a proposed law regarding bogus checks drafted by the Mer- 
chants’ Credit Association which it was felt was too drastic. The bill 
was referred to the legislative committee for revision. 

The association then placed itself on record as favoring a revision of 
the present law governing the contract rights of married women and 
the formation of co-partnerships, who may conduct their business under 
fictitious or assumed names, whereby the creditors are often misled and 
sustain loss. The following resolution offered by T. E. Blanchard, chair- 
man of the legislative committee, was adopted, and the legislative com- 
mittee was authorized to proceed with a draft of a bill to cover the 
purposes named and report back to the next meeting of the association: 

WuHereas, It appears that there are certain defects and irregularities 
existing in our present law governing or regulating the contract rights of 
married women and the formation of co-partnerships, who may conduct 
their business under fictitious or assumed names; and, 

WuHereas, On account of such defects and irregularities, creditors 
are often misled and suffer loss, which could and would have otherwise 
been prevented; therefore be it 

Resolved, That the Fort Worth Association of Credit Men favor 
the passage of a law, or such revisions in or amendments to our present 
laws as will correct such defects; and be it further 

Resolved, That a committee of three be appointed to make such 
investigations as may be necessary and to draft such a bill as would be 
proper to place before our next legislature; and be it further 
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Resolved, That the secretary of this association be asked to corre- 
spond with the other associations in this state with the view of enlisting 
their co-operation to the end that we may have a bill passed by our next 
legislature correcting the evils complained of. 

During a discussion of a revision of the exemption laws of Texas 
which aroused active debate, President George W. Curtis declared that 
after all is said and done the credit man must learn not to make too exten- 
sive credits and to exercise enough backbone to turn down doubtful risks 
even at the hazard of decreasing the volume of trade rather than increasing 
the sales and thus adding a bulk of poor risks on the books. The tendency 
of the merchants to push their salesmen for the largest amount of orders, 
and the response of the salesmen in rolling up a big order and passing 
up the matter of honoring them to the credit man in the office, was the 
bane, he said, of the commercial transactions of to-day, and furthermore, 
the problem of credit for the retail merchant is a hundredfold more ex- 
tensive and complicated than that of the wholesale man and jobber. 

One of the extreme positions in the talk on exemptions in favor of 
compelling a man to meet his debts was taken by William James, who de- 
clared that a man should be compelled by statute to meet his obligations 
and that his family would profit much more by the training in honesty and 
right living which his example would afford than by the money he with- 
held from the merchants to whom he rightly owed it. 


Grand Rapids. 


The Grand Rapids Credit Men’s Association held its seventh annual 
meeting January 25th, continuing the custom established last year of 
inviting the ladies to be present at the January meeting. 

In his annual address President Holden expressed his appreciation of 
the cordial support given him by the membership and reviewed the 
progress of the organization and prophesied a marked increase in 
effectiveness of effort. 

Secretary Tyson called attention to a growth of ten per cent. in 
members since January, 1909, a record, which, he said, will grow increas- 
ingly difficult*to reach as new material for the association becomes less 
and less available. 

Treasurer Cramer in his report showed how successful he had been 
in hunting the elusive dollar. 

At the conclusion of business Frank Welton acted as toastmaster and 
kept the meeting in merry mood with the stories of his researches into 
ancient history to find the first recorded instance of a “nervous dyspeptic” 
traceable, he said, to a banquet celebrated in the fourth century B. C. 
He also told of the origin of the cross-eyed man. 

Bishop John N. McCormick made an address on “The Pleasures of 
Life.” He said that men should cultivate some relaxation or recreation 
as a means of getting away from the fatigues of their accustomed occu- 
pation. The Bishop pointed out what this had meant in the lives of 
many well-known men. 

At the conclusion of the meeting the tellers announced the result of 
the election of officers as follows: V. M. Tuthill elected president, G. A. 
Krause, vice-president, J. F. Cramer, treasurer. 


Louisville. 


The Louisville Credit Men’s Association entertained President Mc- 
Adow and Secretary Meek, of the National Association, January 27th. 
John A. Mathews, president of the local association, presided at a 
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banquet given the visitors, calling upon Mayor W. O. Head to welcome 
them to the city. Speaking of the general credit of the country to-day, 
Mayor Head said: 

“Sound credit is the basis of this country’s greatness. It is the strong 
commercial link binding all interests—the consumer and the merchant 
here, and the banking institutions of the whole country. Illustrative of 
America’s credit I cite that in 1909 the London Stock Exchange loaned 
this country more than in any previous year, excepting perhaps the fateful 
1907, and that year the financiers said that our credit would not be re- 
established for years.” 

F. M. Gettys was next called upon and responded to the toast “About 
Five Minutes,” and A. B. Lipscomb was given the opportunity to tell 
“Why Things Look Good to Me.” Any who may have felt that there 
were clouds in the financial horizon could see nothing but brightest sun- 
light after listening to Mr. Lipscomb’s address. 

President McAdow in his address pointed to the achievements of the 
‘Credit Men’s Association, which should bring pride to the heart of every 
member. He sounded the call for more volunteers to help in working’ 
out the purposes for which it stands. 

Secretary Meek’s address was a review of the bankruptcy law, 
the credit for maintaining which, he said, belongs mainly to the credit 
men of the country working through this great Association. 

A feature of the speeches was the address of David W. Baird, in 
which he declared that in his opinion the federal corporation tax is valid 
and that the managers of corporations throughout the country that come 
under the purview of the law had just as well make up their minds to 
submit and pay their taxes. He said he had some delicacy about bringing 
such a matter before the meeting, but that he had studied the matter 
thoroughly, and was convinced that his position was correct. 















































Memphis. 


The Memphis Credit Men’s Association held a meeting January 
25th for the purpose of hearing the reports of standing committees. 
The report of the membership committee was gratifying, giving 
promise as it did of Memphis having at least two hundred members 
before the annual meeting in April. 

President King called attention to the effort being made by the 
Bureau of Publicity and Development of the Business Men’s Club to 
raise a fund of $50,000 to advertise Memphis and asked the credit 
men of the city to give this splendid civic movement their hearty 
co-operation. 

W. I. Moody, the recently elected president of the Memphis Com- 
mercial Association, made a short address on the work of his Asso- 
ciation and told how his association and the Memphis Credit Men’s 
Association could work together for the general advantage of the 
Memphis market. 

Directors and officers of the Adjustment Bureau were then 
elected, W. A. Williford being made president. 





Milwaukee. 


The Milwaukee Association of Credit Men held its annual meeting. 
January 13th at Hotel Pfister. In spite of a terrific storm one hundred 
members showed themselves true to their colors by being in their places 
when the roll was called. 


The reports of the committees showed that all had faithfully per- 
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formed their duties during the year and had been able to show consid- 
erable progress. 

Officers for the ensuing year were elected as follows: M. A. Graet- 
tinger, president; E. A. Long, vice-president; Edgar C. Hoe, treasurer, 
and H. M. Battin, secretary. 

It was generally felt that the new year starts with much promise of 
material advancement in all lines of association work. 


Newark. 


The members of the Newark Association of Credit Men got an ex- 
cellent idea of their city’s credit standing at a luncheon held January 13th, 
when City Comptroller J. Henry Bacheller spoke on “The Credit of 
Newark.” 

Mr. Bacheller said that there were three reasons why the city’ s credit 
is so good. In the first place, the finances of the city, whether under 
Republican or Democratic administration, had always been well managed. 
The second was the able way in which the sinking fund commissioners 
administered that department of the city business, and, third, because of 
the small ratio of the city debt to the city valuations. 

This latter, Mr. Bacheller said, was 5.7 per cent., while in New York 
it was 10 per cent. Excluding the water debt, as that department runs 
itself, the percentage was reduced to 1.9 per cent., an exceptionally good 
showing among the cities of the country. In figures, the debt, less the 
temporary debt, he said, is $18,582,411.48, and the assessed valuations in 
1909, $327,926,050. 


Norfolk. 


Legislation was the main topic of the January 21st meeting of the 
Norfolk Association of Credit Men. It was the general feeling of those 
present that the association in the next year must work especially for a 
reduction in homestead exemptions, for increase in the jurisdiction of the 
justice of the peace to enable jobbers and others to sue for amounts as 
high as $300, instead of but $100, so that there need not be the delay now 
occasioned by infrequent sittings of county or corporation courts and for a 
law making it a misdemeanor for a person to overdraw his account upon 
a bank with intent to defraud, modeled after the South Carolina law. 

The proposition to reduce the homestead exemptions was regarded 
as a herculean task and some of the members did not favor making the 
effort. It was concluded that a reduction of $500 even, would be a step 
in the right direction and would tend to make the law more equitable. 

A resolution looking to the repeal of the federal tax upon cor- 
porations called forth strong opposition to the law. The law was declared 
to have been pronounced unconstitutional by eminent lawyers because 
it works a discrimination and is not in accord with the state law 
because it prescribes a time for inventory which is impossible for 
many of the jobbers. 

At the conclusion of the meeting President Barbee reviewed the 
special services which the association is performing for its members. 
especially through the information bureau and methods of dealing with 
delinquent debtors. 


Oklahoma City. 


The members of the Oklahoma City Credit Men’s Association 
had the pleasure, January 22d, of listening to Judge A. N. Munden, of 
the Superior Court of Oklahoma, make an address on “The New 
Corporation Tax Law” with opportunity to question and discuss the 
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law with that authority. As a preparation for the meeting the local 
BULLETIN carrying the announcement presented the full text of the 
new law. 


A. P. Crockett also made an address on the “New Negotiable 
Instrument Law.” 


Philadelphia. 


Members of the Philadelphia Credit Men’s Association to the number 
of 250 attended the quarterly dinner of the association January 25th. In 
his opening address President Endy told how the officers and committee- 
men are striving in every possible way to make of the Philadelphia asso- 
ciation the power for improved business conditions which it clearly should 
become. 

Frank S. Evans presented a proposed revision of the by-laws which 
was accepted as offered by the committee. 

Following an address on matters pertaining to the National Associa- 
tion by its secretary, Chas. E. Meek, William Post, cashier of the 
Central National Bank, made an address on “The Four Big C’s—Factors 
in Extending Credit—Character, Capacity, Capital and Collateral.” 

In his foreword Mr. Post touched on the value of credit, that a 
man’s start mattered little but it was his finish that counted, that years are 
required to build up a great credit reputation which may be.destroyed in 
a day, that credit news travels fast, and that with character and capacity 
behind the risk, the statement may be relied upon. Mr. Post took up each 
of the four “C’s” in turn, dealing at length with each. He 
said the business world turned intuitively to men of character 
and that the ability to finance was vital. Under the heading of 
“Capacity” Mr. Post went into great detail as to questions of 
the day, touched on capital and labor and sounded a warning 
note when he strongly advised the keeping out of graft. He 
touched on details pertaining to various businesses and told of the 
importance of capital and collateral. Collateral loans are popularly con- 
sidered safest, he said, but as a matter of experience losses will creep in 
more steadily and easily under the form of collateral loans than in any 
other way. 

Henry M. McKinney, of N. W. Ayer & Sons, spoke to the credit men 
upon the “Importance of Uniformity Between National and State Legis- 
lation.’ 

He said: “The necessity of uniformity seems so plain, the benefit of 
it to manufacturer, dealer and constimer, so apparent, that it is difficult to 
understand how there can either be objection or interference with efforts 
to bring about a quick adjustment of all laws to this end and yet. every 
attempt in this direction is met with more or less opposition and it is worth 
our while to try to discover wherein lies the difficulty of the accomplish- 
ment of our purpose. 

“I want to take this occasion to say that I believe that commercial 
honor, both individual and corporate, was never at a higher point than 
to-day. I want to say further that all of the newspaper reports of fraud 
and failures, of greed and selfishness, are the best indications that the 
great mass of business men are not only honest in the ordinary commercial 
sense, but their integrity and honor is of the largest and deepest degree. 
What I mean by newspaper reports is this: The newspapers of to-day 
measure the value of news by its sensationalism. I do not mean this in 


the sense of yellow journalism, but in the sense of striving to furnish 
matter that will be read.” 
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Pittsburgh. 


One might presume after learning of the large attendance at the 
weekly luncheons of the Pittsburgh association that its regular monthly 
meetings would be slim affairs. Such is not the fact, however, for there 
were nearly three hundred at the January 20th meeting held at Fort Pitt 
Hotel. President Rauh in opening the meeting, referred to the bill to 
amend the bankruptcy law which Congressman Sherley is about to intro- 
duce at Washington. President Rauh was also warmly applauded when 
he told what were his ambitions for the credit man and the association 
in the following words: 

“As your president I have had but one aim. I have always felt that 
the profession of credit men should be a dignified one, I have always 


thought that a credit or financial man should be as highly respected as is 
a minister, attorney or physician. 

“T have always believed that our Association should keep in touch 
with banking, legal and civic movements in order that we might occupy 


a dignified co-operative standing in our community, as well as before our 
National Association. 


“If I have succeeded in this, I feel that my labor has not been in vain.” 


James E. Porter, of the Firth-Sterling Steel Company, the principal 
speaker of the evening, then took charge of the program. His address 
on “Offce Methods” was listened to with the deepest attention. The 
address dealt at some length with various kinds of vouchers, he con- 
demned copying books in favor of a carbon system and noted some. 
wonderful divisions of the alphabet in the matter of indexing. 

Secretary A. C. Ellis, manager of the adjustment bureau, read a 
paper on “The Evolution of Business Methods.” He took up the old- 
time practice of unloading one’s bad customers upon a competitor and 
spoke of the immoral agencies of unfair competition. For the future he 


predicted that the Credit Men’s Association was surely elevating and safe- 
guarding high standards. 

W. A. Given spoke strongly in support of the new bureau for the 
exchange of credit information. As a result of his talk several new sub- 
scribers came into the bureau voluntarily, which will mean the opening 
up of some new lines of trade for information purpose. 


Rochester. 


The Rochester Credit Men’s Association gave what was termed 
“bosses” night January 20th. President Connor presided and said that 
one of the objects of the meeting is to get the views of Rochester “heads 
of houses” regarding the past work of the Credit Men’s Association and 
especially that part of it centered at Rochester and along what lines 
organized credit men should continue to bend their best energies. 

J. C. McCurdy, of McCurdy-Norwell Company, was one of the 
principal speakers and said that every credit men’s organization, such as 
that at Rochester, should make the business development of its city one 
of the first considerations. For instance, he said that Rochester might 
very properly aspire to be a great convention city, and to that end 
should provide itself with proper facilities in the way of halls for that 
purpose, and here credit men could help. Again, he said, Rochester is a 
divided city, the west side against the east, which he said was all wrong 
and could be overcome by a re-organization of traction facilities. These, 
he said, were to his mind two matters which credit men’s committees 
would do well to study out. 

Henry C. Brewster, president of the Traders’ National Bank, ex- 
pressed the opinion that the association did not give enough attention to 
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bank credits. In response to this Ira D. Kingsbury, chairman of the 
Credit Department Methods Committee of the National Association, 
said that his committee had plans on foot which would fully meet this 
criticism. 

Jeremiah G. Hickey spoke on the credit features of the clothing 
business showing how small is the loss suffered in that business because 
of the co-operative spirit ruling the trade. 


St. Joseph. 

The St. Joseph Credit Men’s Association held its annual meeting 
January 27th, at Hotel Robidoux, electing E. D. Plummer, president, 
J. B. Fugate, vice-president, Max Andriano, treasurer, and B. F. 
Johnson, secretary. 

Amendments were made to the constitution for the purpose of 
giving permanent standing to several new committees to correspond 
with those of the National Association. It was voted to continue 
the bi-monthly luncheon meetings and the publication of the monthly 
bulletins ; also to co-operate with the St. Louis association in securing 
the enactment of a bulk sales law for Missouri. 


St. Louis. 

The St. Louis Credit Men’s Association held an important meet- 
ing January 13th, at which was discussed the question of establishing 
a bureau for the exchange of credit information as a part of the 
work of the association. On hundred and twenty-five members were 
present. 

Before taking up the main subject of the meeting, D. W. Pomeroy, 
chairman of the committee on improved system in handling com- 
mercial drafts, reported that his committee had been in correspondence 
with a great list of Missouri bankers, many of whom had responded 
in a way that showed they felt the need of reform in the draft 
system and expressed their willingness to co-operate in the matter. 
Mr. Pomeroy said that these replies were being tabulated and the 
committee, he thought, would be able to make soon a satisfactory 
report. Secretary Foote announced that three members of the 
Decatur-Springfield Association of Credit Men—A. J. Murray, its 
president, J. M. Allen, and C. A. Foster, had come 150 miles to attend 
the meeting and get into closer touch with their fellow credit men 
in St. Louis. ' 

One of the oldest members of the association, A. M. Woods, of 
Wesco Supply Co., was called upon by President Norwine. Mr. 
Woods said that he felt it a great deprivation not to be able to 
attend the meetings of the St. Louis association regularly, but the 
condition of his health forbade doing so. He said credit men should 
be proud of all their association had accomplished in the way of 
bettering credit conditions, but urged the members to go on into the 
still larger fields of usefulness which lay before them, for there is 
still plenty to do. 

Secretary Buck, of the Baltimore association, was then introduced 
to tell of the workings of the bureau of his association for the 
exchange of credit information. He used the stereopticon to illustrate 
his remarks. He declared that if the jobbers and manufacturers of 
St. Louis had such a bureau as those of Baltimore, their losses by 
bad debts would be cut in two. He said that suspicious cases would 
come promptly to the surface and it would be difficult for the com- 
mercial crook to work many of his old tricks. 
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At the conclusion of Secretary Buck’s talk, Secretary Foote 
announced that nineteen houses had already signed the bureau agree- 
ment and success seemed wholly insured. 


St. Paul. 

The St. Paul Credit Men’s Association held its annual meeting 
January 11th and elected officers for the ensuing year as follows: H. W. 
Parker, president; Z. H. Thomas, vice-president, and W. H. Mingaye, 
secretary and treasurer. The membership of the several standing com- 
mittees was also named. 

President Parker on being presented to the meeting made an address 
on “What the Association Means to a Member.” It was one of the most 
cogent arguments on this subject ever presented and hearers felt that it 
was an appeal which came from the heart of one who knows the asso- 
ciation from years of intimate touch with all its activities. The BULLETIN 
will present Mr. Parker’s address in a future issue. 

In order to encourage as many members as possible to take part in 
making a success of the regular meetings the plan has been adopted of 
naming a few practical subjects for discussion. At the January meeting 
“Methods of Granting Credit,” “Sources of Obtaining Credit Informa- 
tion,” and “The Foreign Corporation Laws of Contiguous States” were 
discussed. There were lively discussions, and it was made clear that this 
new practical feature of the meetings is going to prove most fopular. 

The discussion of foreign corporation laws was led by A. E. Boyeson, - 
of the St. Paul bar. It was in the form of a report to the association 
regarding the advisability of testing the laws of certain states. He drew 
as sharply as possible the line between interstate business over which 
states have no control and interstate business which only can be affected 
by state statutes. 


Seattle. 


The Seattle Association of Credit Men held its annual meeting 
January 17th, at Hotel Perry, and re-elected the officers of 1909 as 
follows: J. W. Spangler, as president; H. E. Jones, vice-president ; 
H. S. Gaunce, secretary, and R. S. Stacy, treasurer. 

Corwin S. Shank, who has recently returned from an extended 
tour in the Far East where he made a special study of openings for 
American products, gave an address on “Commercial Conditions in 
the Orient.” Mr. Shank said that a close investigation had led him to 
the conclusion that the commercial development in the Far East 
dreamed of and talked of in this country will never materialize, that 
Americans and Orientals will never be able to meet on equal social 
terms, and this will be sufficient to prevent the development of com- 
merce that has occurred between peoples occupying the same social 
relations. 

In nearly every case, said Mr. Shank, social and commercial 
relations have proceeded side by side, but this would never be so in 
the Orient, but there would always be a relationship of diplomacy 
between America and the Far East, never the social relations so 
necessary in the complete development of commerce. The Orient 
will, he said, be a great field of national action but not of the great 
commercial development that many believe. 


Syracuse. 


At the January 25th meeting of the Syracuse Association of Credit 
Men, the Investigation and Prosecution Committee led a discussion on 
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“The Commercial Crook and How to Safeguard Against Him.” L. 
John Bergman, chairman of the committee, told how great interest in 
this subject has grown up in the last year throughout all the local 
associations under the encouragement of the National Association, 
and what plans the local committees had been perfecting to bring all 
local associations in Western New York into one united movement 
to make that region unprofitable “hunting ground” for commercial 
crooks and adventurers. 


Tacoma. 


The Tacoma Credit Association held a meeting January 18th, 
with forty credit men of leading wholesale firms present. President Day 
reported that the membership had nearly doubled during the past year 
and the general work devolving on the association had so increased that 
new special committees must be appointed. 

He advocated the appointment of four committees—legislative, mem- 
bership, education and fire insurance. These four matters, he said, were 
most important and should be taken up in the development of the asso- 
ciation during 1910. He explained that the work of Secretary Benner 
had grown ‘to such an extent that it will soon be necessary to assign 
some of his work to active committees. 

Mr. Day also referred to the need of educating the business man to 
work to a greater extent with the association—to use its credit service 
more than in the past and in this way develop the entire association into a 
stronger commercial institution. 

Ralph B. Smith, manager of the Puget Sound Flouring Mills Com- 
pany, who was elected a trustee, was emphatic in his declaration that the 
association should take a greater interest in state commercial legislation. 

“We must take up legislation,” said Mr. Smith. “There was a great 
deal done by the last legislature. Little of it was good; a great deal of it 
was bad. The credit men must look out for the future measures.” 

John Medlock, of Seattle, certified public accountant, gave a talk on 
commercial statements. In illustrating his address he exhibited a chart 
of four systems of accounting by which statements could be prepared, 
some of them, either through lack of knowledge or intentional fraud, being 
incorrect. He said the wisest and most prudent of bankers had been 
fooled into giving credit by the trickery of great corporations, but that 
the frauds were nearly always discovered. In his opinion, he said, a 
man who submits a fraudulent statement to a banker is a fool, for he 
will surely be found out and his credit will then be gone. 


Toledo. 


President McAdow and Secretary Meek, of the National Associa- 
tion, were guests of the Toledo Association of Credit Men at its meet- 
ing and banquet January 14th. In calling the meeting to order 
President J. Gazzam Mackenzie, of the local association, referred to 
the fact that right in Toledo the National Association of Credit Men 
had its inception. He thought it right that a history of the Associa- 
tion should be prepared by Toledoans and appointed a committee 
for the purpose consisting of S. P. Jermain, Calvin Barker, B. G. 
McMechen and Daniel Segur. 

Mayor Brand Whitlock was then called upon to extend the city’s 
welcome to the guests of the evening which he did with rare grace. 

President McAdow took up the work of the Association against 
fraudulent practices, declaring that the Association proceeds on the 
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principle that fraud is not inevitable, but by resistance can be cut 
down. He pointed to the prosecution bureaus being established by 
local associations of credit men as the exemplification of a determina- 
tion to show fight whenever the commercial crook begins to operate. 
He declared that between the exchange of information bureaus which 
local association after local has been planting and the prosecution 
bureaus, fraud is going to receive a severe blow. 

Secretary Meek said that he had given himself the mission at this 
time of stirring up the members to a better knowledge of the national 
bankruptcy act because there is need of our making of ourselves more 
intelligent defenders of the law as it comes before Congress for 
amendment during the present session. The primary reason for its 
defense by credit men, said Mr. Meek, is that it stands for a square 
deal its primary object being equal distribution of assets and it is 
the duty of credit men to see that it is properly administered. 

The next speaker was A. C. Ernst, public accountant of Cleveland, 
who read a paper on the new corporation tax law, which, he asserted, 
is more of an accounting proposition than a legal problem. He gave 
a minute examination of the inventory requirements of the law, and 
showed how it affected each class of corporations named by it. The 
publicity feature of the law, he said, was bringing opposition from 
every quarter, and he predicted that a concerted attempt would soon 
be made by large interests to have it declared unconstitutional. 

In introducing Dr. Jerome H. Raymond, of Toledo University, ~ 
President Mackenzie said that Toledo credit men ought to endorse 
their local university because after all, the Credit Men’s Association 
is largely an educational institution itself. Dr. Raymond pointed to 
Cincinnati, Columbus and Cleveland as having colleges of higher 
learning within their limits, Toledo till recently having been the 
exception in this respect among the larger Ohio cities. He told of 
the needs of the University and asked of credit men their moral and 
financial support. 

The Membership Committee presented an encouraging report of 
new members and promised still greater increase before convention 
date. 


The value of watchfulness and careful management in business 
is illustrated by the record of one railroad company, the Lackawanna, 
which transported during the ten years just ended 193,787,224, passen- 
gers, with a total passenger train mileage of 65,340,918 miles, not one 
of its passengers being killed as a result of a train accident. Railroads 
are vying with each other in attaining similar records, both as a 
matter of pride and because it pays. If this same spirit of emulation 
for a good record as regards fire losses could be aroused in our city 
governments so that by care, watchfulness and foresight the struggle 
each year would be for the lowest number of fires and smallest losses, 
there would be a steady decline in our fire waste figures followed by 
diminishing premium rates. Good ten year records in railroading do 
not just happen. They come from good management. It is slowly 
becoming recognized that good fire records in cities and states do not 
just happen. They come because there has been careful, alert, far- 
sighted administration, because attention has been focused on methods 
of prevention and protection. 































































































































































































































WANTS. 


A LARGE WHOLESALE MILLINERY HOUSE located in New York State 
require the services of an experienced credit man. Applicants should give 
fullest details, which will help in determining his qualifications. Address 
S. Y. N., care Chas E. Meek, 41 Park Row, New York, N. Y. 


A LARGE WHOLESALE MILLINERY HOUSE jocated in a southern city requires 
a credit man who can assume general management. A committee of re-organi- 


zation is now in control. Address C. X. S., care Chas. E. Meek, 41 Park Row, 
New York, N. Y. 


SITUATION WANTED—Young married man, thorough office experience. - Was 
credit man, sales manager and advertising man for a small concern. Prefers 
advertising and sales work of mail order character. Any house needing a 
man for this kind of work should address G. R. E., care Chas. E. Meek, 41 Park 
Row, New York, N. Y. 


A GENTLEMAN, well educated and refined, and of large business experience, 
desires a position of trust, or any employment where ability and integrity 
would be appreciated, and fair remuneration given in return. Highest testi- 
monials. Address P., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a credit man who has been with the concern with which he is now 
connected over ten years, a position in or near New York. Has followed 
especially credits in stationery, paper and printing lines. Correspundence 
—. {pa W. P. D., care Chas. E. Meek, 41 Park Row, New 

ork, N. Y. 


WANTED—Position as adjuster, credit man or assistant, by young married man. 
Thoroughly experienced in credit work. Wholesale dry goods or grocery busi- 
ness preferred. .At present connected with large wholesale dry goods house 
in Middle West, but desires to make a change for a larger field of usefulness. 
Would consider reasonable salary to start. Address W. D. G., care Chas. E. 
Meek, 41 Park Row, New York, N. Y. > 


CREDIT MAN of nine years’ experience desires to locate in Philadelphia. Is well 
versed in up-to-date methods of collections as well as credit granting. Has a 
thorough knowledge of bookkeeping. Can furnish A-1 references as to ability 
and character. Capable of filling a position of trust. Address A. S., care 
Chas. E. Meek, 41 Park Row. New York, N. Y 


AN EXCELLENT OPENING in a large retail department store located in a 
southern city is awaiting the right man. For full information address L. E. G., 
care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED, position as credit man or assistant by party 25 years of age. Five years’ 
experience handling credits, collections and general correspondence of a large 
manufacturer. Willing to begin at moderate salary if prospects are good. 
References will include that of last employer. Address E. K. W., care Chas. E. 
Meek, 41 Park Row, New York, N. Y. : 


SITUATION WANTED—Credit or collection manager or assistant, thorough 
accountant, good references, several years’ experience, age 31. Chicago or 


vicinity preferred. Address E. E. S., care Chas. E. Meek, 41 Park Row, New 
York, N. Y 


AN EXCELLENT OPENING for an assistant in credit department of a large 
wholesale millinery house located in the Northwest is presented. Applicant 
must be able to meet the trade acceptably, character and habits must be of the 
best, experience in handling millinery or allied credits required. Position such 
that a large field of usefulness will open for the right party. Apply to B. R. B.. 
care Chas. E. Meek, 41 Park Row, New York, N. Y. 

EXPERIENCED ACCOUNTANT, office manager, and credit man resigning posi- 
tion is looking for opening. Fourteen years’ experience in handling, devising 
and installing factory cost and general accounting systems, auditing, systema- 
tising, and office and general business management. Now in Buffalo, N. Y. 
Address, G. C. S., care of Chas. E. Meek, 41 Park Row, New York, N. Y. 

A MAN who has had years of extensive experience in handling the credits and 
collections of a New York house (one of the largest in the country) is open 
for engagement. References the best. Address D. H. T., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 

EXPERIENCED CREDIT MAN AND OFFICE MANAGER is looking for new 
connections on or before January 1, 1910. Eight years in present position han- 
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dling ten thousand accounts. Losses less than normal every year. Fifteen years 


all told with Chicago houses. 
41 Park Row, New York, N. Y. 


Age 33. Address A. W. B., Care Chas. E. Meek. 


ANY LOCAL ASSOCIATION requiring the services of a man experienced in the 
operation or establishment of a system for an interchange bureau, or requiring 


the service of such 


a man in an active bureau, will please communicate with 


Chas. E. Meek, 41 Park Row, New York, N. Y. 


DIRECTORY OF STANDING COMMITTEES, 1909-1910 


LEGISLATIVE, 
Frank M. Gettys, Chairman, Union National 
Bank, Louisville, Ky. 
R. A. Porter, Goodall, Brown & Co., Birming- 
ham, Ala. 
Bernard Freak Bamnard Frank & Co., Mont- 
omery 
Shotwell * Fort Smith peholessle Groc- 
Mee Fort Smith, 
eCarth by Fletcher Coffee & Spice Co., 
Ji tthe Ro 
T. Craig, Toe" os eles, Cal. 
iiunaie G, Bell, E. Martin & Co., San Fran- 


cisco, Cal. 

B. W. ere Millar-Osborn Spice Co., Den- 
ver, 

George H. Ballou, G. H. Ballou Co., San 
“= = Cal. 

Com, = Lee, Wylie Packing Co., Pueblo, 

Guy P. °Miller, Bridgeport Brass Co., Bridge- 
ort, Conn. 

Ss. &. Smith, "hietes & Hollingsworth Corp., 
Wilmington, Del. 

J. D. tee algae, Baker & Holmes Co., Jackson- 

i Kirkland, J. K. Orr Shoe Co., Atlanta, 


vi 
H, 
J. Davant, Davant & Co., Savannah, Ge. 
i ene Northrop “Hdw. Co., Boise, 
E. 


D. 
R. 
C. 
Cc. 
Luc 


Ward, Decatur, IIl. 
cius O. Hamil mr? ‘Hamilton, Harris & Co., 
Indianapolis, Ind. 
Thos. B. Powell, Cedar Rapids, Ia. 
fi M. Callander, Tone Bros., Des Moines, Ia. 
ohn B. R mee Lehmann-Higginson Gro. Co., 
ichita, n. 
D. een Curry, Tunis & Norwood, 
Lexin 
J. H. Sca a ihnee Hardware & Mfg. Co., 
Louisville, ° 
A. M. Savage. stan Life Insurance Co., New 
Orleans, 
Geo. ae Pitt, Twitchell- Champlain Co., Port- 
lan 
E. A. ae F. A. Davis & Sons, Baltimore, 


Wm, G. a tne, Austin-Walker Co., Boston, 


E. J chase. The Pingree Co., Detroit, Mich. 

Richard J Prendergast, The Lemon & ecler 
Grand Rapids, Mich. 

We itow, Kelley-How-Thomson Co., Duluth, 


Jas. y “Jordan Wyman, Partridge & Co., Min- 
neapolis, inn. 
Norman Fetter, Lindeke, Warner & Sons, St. 


Paul, Minn. 
"Threefoot, & Co., 


H. M. 
Meridian, Miss. 

E, L. McClure, Maxwell. erpetae D. G. 
Co., Kansas ne 

C. S. Dickey bt Saedanse & Mfg. Co., 
St. Joseph, 

zs. Murphy, Geo. W. Perry & Co., St. Louis, 


Chas. E. Beebe, Beebe Grain Co., Butte, Mont. 
7 L. Kennard, Western Glass & Paint Co. i. 
Lincoln, Neb. 
i Pearce, Paxton & Gallagher Co., Omaha, 


Chas. “Tt. Page, Page Belting Co., Concord, 
N. H. 


Threefoot Bros. 


R. M. Smith, C. Smith Co., Newark, N. J. 

Maurice E E Preiech, Haines Lumber Company, 
North Tonawanda, | Fy F 

Frank S. Flagg, Powell Bros. Shoe Co., New 
ba Be ss 

Geo, G. Ford, Lewis P. Ross, Rochester, N. Y. 

Ira N. Lee, A. EL Nettleton Co., Syracuse, 


N. 
& Allen Taylor, Wilmington, N. C. 
cn A. toreek Hall- obertson Hdw. Co., 


Max PeRbere: oa Feder, Silberberg Co., 
Cincinnati 
Horry English, ie Piano Co., Cleveland, 


A. R. Markle The Columbus Chain Co., Co- 
lumbus, Ohio. 


D. Tio, J. R. Thomas’ Sons, Youngs- 
town 

Eugene Mine” Kerfoot, Miller & Co., Okla- 
homa City, Ok 

E. E. Tressler, Simonds Manufacturing Co., 
Portland, Ore. 

J. J. Dean, New Castle, Pa. 

Clayton F. Shoemaker, Shoemaker & Busch, 
Philadelphia, Pa. 

pie ' —— Colona Mfg. Co., Pittsburgh, Pa. 

Howard R. Slade, Wesscott, Slade & Balcom 
Co., Providence, ee 

W. E. a Goodbar & Co., Inc., Mem- 


phis, 
Chas. T cee Weatherly, Armistead, Mc- 
Kennie & Co., Nashville, Tenn. 
A, P. Foute, Boren-Stewart Co., Dallas, Tex. 
W. L. Tooley, Natl. Bank of Com., El Paso, 


Tex. : 
T. E. Blanchard, Jersey-Creme Company, Fort 


orth, Tex. 
A. S. Cleveland, W. D. Cleveland & Sons, 
Houston, Tex. 
J. D, Oppenheimer, American Shoe & Hat Co., 
San Antonio, Tex. 
P. L. Doren. vo Utah Grocer Co., Salt 


Lake C 
W. C., Smith: Vermont Farm Machine Co., 
Bellows Falls, Vt. 


Jno. C. Dabney, Geo. D. Witt Shoe Co., Lynch- 


urg, Va, 
a —— Oberndorfer Co., Inc., Nor- 
olk, 
B.S. Bingwanger, Binswanger & Co., Rich- 


mond 
Fred. Fischer, Fischer Bros., Seattle Wash. 
B . L. Gordon & Co., Spokane, 


+ oe ‘Gorden 'B 
Wash. 

Ralph B. Smith, Puget Sound Flouring Mills 
©. .» Tacoma, Was 

Connell. = “Kanawha Drug Co., 

: oe W. V: 

R. D. Barney, O'Neil “Oil & Paint Co., Mil- 
waukee, Wis. 

MEMBERSHIP. 

Maxwell §, Green Chsiewen, The Armour 
Glue Works, Chica “ye 

A. 4 Becker, Becker, ee & Co., Chicago, 

C. F. Hoerr, West Side Trust & Savings Bank, 
Chicago. Il. 

H, Powell, Lussky, White & “Coolidge, Chicago, 


Fred A. Smith, Reid-Murdoch Co., Chicago, Ill. 
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Banxrurtcy Law. 

O. G. Fessenden, Saeeeen, Hayden W. 
Wheeler Co., New York, 

C. R. Burnett, "Amer. Oil at Supply Co., 
povest, Bee! Be 
R. Hamburger, Hamburger & Silberman, 
Detroit, Mich, 

5 abet Hughes, Dan’l Miller Co., Baltimore, 


H, S. Keating, Keating Imp. and Mach. Co., 
Dallas, Tex. 


ADJUSTMENT Bureau. 
Endy, Chairman, Artman-Treichler Co., 
Snilndelpbia Pa. 
H. W. Coffin, Moore & Handley Hdw. Co., 
Birmingham, Ala. 
Ww. ee Cross, F. A. Patrick & Co., Duluth, 
in 
John Duft, Hayward Bros. Shoe Co., Omaha, 


S. G. Rogers, Consolidated Gas & Electric Co., 
Youngstown, Ohio. 


Crepit DEPARTMENT METHOps. 


Ira p. — bury, Cheirwen, L. Adler Bros. 
ochester, N. Y. 
H. B. Biet Syracuse Dry Goods Co., Syra- 


N, 
Cc. Ee ‘Bull, Woodhull, Goodale & Bull, Syra- 


cuse, N. Y. 

L. S. Foulkes, ~ aman Stamping Co., Roch- 
ester, 

Edward Weter, Yawman & Erbe Mfg. Co., 
Rochester, N, Y. 


MERCANTILE AGENCY AND Crepit CO-OPERATION. 


Samuel Mayer, sone Isaac Faller’s Sons 
Co., Cincinnati, 

George Guckenberger, Atlas National Bank, 

incinnati, Ohio. 

W. B. Johnston, The P. R. Mitchell Co., Cin- 
cinnati, Ohio. 

— N. Stix, Louis Stix & Co., Cincinnati, 

io. 


Directory of Officers of the Affiliated Branches of the National 


Isaac A, Wyler, Wyler, Ackerland &  Co., 
Cincinnati, Ohio. 


INVESTIGATION AND PROSECUTION. 
D. i Seuyer Chsicmna. Tibbs, Hutchings & 
Co. ‘aul, Minn, 


Bolling’ Hr” jones, Atlanta Stove Works, At- 
lanta, 


J. me Matthews, Brinly-Hardy Co., Louisville, 
J. &. ‘O'Neil, awe, Z Conover Hdw. Co., 


Oklahoma City, 
E. F. Sheffey, taddedls-Terry Co., Lynch- 


burg, Va. 
, . Fire INSURANCE. 

I. D. Russell, Chairman, Russell & Erwin 
Mis. Co., New Britain Conn, 

Geo. Curtis, Burrows Mill and El. Co., Ft. 
Worth, Texas. 


Mackenzie, ‘Ames-Bonner Co., Toledo, 
A. J. “Murray, National Grocer Co., Decatur, 


J. H. Orr, Orr, Jackson & Co., Nashville, Tenn. 


Business LITERATURE. 

J. Edward Stilz, Chairman, A. Kiefer Drug 
o., Indianapolis, Ind. 

W. H. Cook, Fahnley & McCrea Millinery Co., 
Indianapolis Ind 

Wm. H, Elvin, indianapolis Book and Station- 
ery Co. Indianapolis, Ind Ind. 

a: A. defies, ingan & Co., Ltd., Indi- 


anapolis, fe 
Der ant Diamond Chain and Mfg. Ce., 
“Seed. In 
BANKING AND CURRENCY. 


A. C. Foster, Chairman, U. S. National Bank, 
Denver, Colo. 
H. G. Barbee, Harris-Woodson Co., Norfolk, 


a. 

Newman Essick, Commercial National Bank, 
Los Angeles, Cal. 

E. D. ey Richardson D, G. Ce., St 


ose 0. 
Ww. a Rites Brown-Wales Co., Boston, Mass. 





Association of Credit Men. 


ATLANTA, GA.—The Credit Men’s Associa- 
tion of Atlanta. President, Bolling H. 
etes. a htteate Stove Works; Secretary, 

otee, Eres rnest be Rhodes & Co. 

BALTIMORE MD.—The Credit Men’s a 
ciation of Baltimore. President, Geo. 
Irvin, Carlin & Fulton; Secreta 5. b. 
Buck, care of Merchants’ & Tra ers’ As- 
sociation. 

BIRMINGHAM, ALA.—Birmingham Credit 

en’s Association. President, H. W. 
Coffin, Moore & Handley Hdw. Co.; Sec- 
retary, BI Ri ever. Amzi Godden Seed 

ecretary, R. H, Eggleston. 

BOISE,’ IDAHO. t the Boise Association of 
redit an Ltd. _ President, J. G. 
ees Capital gpreserage and Comm. 
nt Soreteny, D. J. A. Dirks, 12-14 


F. Tem 
BOSTON, OWASS. ~ Credit Men’s As- 
sociation. President, William Q. Wales, 
Brown-Wales Co.; Secretary, Herbert A. 
Whiting, Chamber of Commerce. 
BUFFALO, Y.—Buffalo Credit Men’s 
Association. President, W. 
falo Forge Co.; Secretary Wilbur B. 
Grontioen 8 _— County Bank Bldg. 
BUTTE ONT.—Butte Association of Credit 
Men. MOreuident Chas, E. Virden, Ryan 
& Virden Co.; Secretary, R. Frank 
Casey, renal: Candy Co.; Assistant Secre- 
tary rf evitens. Ind. Tel. Bldg. 
CEDA Re IDS, IA.—Cedar Rapids Associa- 
tion of Credit Men. President, J. M. 
Denning, Detaing Wire & Fence Co.; 
Secretary, Thos. B. Powell, ean Bose Block. 
CHARLESTON, W. VA.—Charlesto 
tion of Credit Men. Presiden dent, Ie F. 
Bedell, Hubbard-Bedell Grocery 
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Cary Tressurer, Clark Howell, Capital 
CHICAGO, upply © —The Chicago Credit Men’s 
Association. Eregidens, a ae 
elding Bros. & Co.; Secretary, O. A. Ip 

sen, 218 La Salle St. 

CINCINNATI, O.—The Cincinnati Goo 
Men’s Association. President, ; 
Johnston, P. R. Mitchell Co.; dite, 
Henry Bentley, 614 Mercantile Library 


B 

CLEVELAND, O.—Cleveland —", . 
Credit Men. President, A. + 
Worthington Co.; Sen es “ ae 
ler, 505 Chamber of Commerce dg. 

COLUMBUS, O.—Columbus Credit Men’s As- 
sociation. President, H. E. Smith, Co- 
lumbus Merchandise Co.; Secretary, Ben- 
son G. Watson, 601-605 The New First 
National Bank Bldg 

DALLAS, TEX. ne Bice: Association of Credit 
Men. President, H. S. 
I. & Co.; Secretary, W. P ef, 904- 
06 Pe cori Bldg. 

DECATUR, ILL.—Decatur-Springfield Asso- 
ciation of Credit Men. President, A, J. 
Murray, National Grocer Co.; Secretary, 
omer C4 nw Mueller, Piatt 

d Co., Decatur, Ill. 

DENVER, “COL O.—The Denver Credit Men’s 
Association. President, Chas. Bayly, 
Bayly-Allen Merc. Co.; Secretary, H. J. 
Thomas, Geo. Tritch Hdw. Co.; Assistant 
een a. Me Mathew, 407-408 


DES. “TONES, IA.—Des Moines Credit 
Men’s Association. President, M, C. Pal- 
mer, Des Meines Saddlery Co.; Seeretary, 

C. R. Cownie, Cownie Tamales Co, 


jreating, Keating. 
et 
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DETROIT, MICH.—Detroit Credit Men’s As- 
sociation. President, Wade Millis, 1403 
Ford Bldg.; iB ew W. S. Campbell, 
610 Moffat B 

DULUTH, MINN. S The Jobbers’ Credit As- 
sociation, cohen queer), President, 
W. B. Cross, F, A. Patrick & Co.; Assist- 
ant Secretary, F. H. Beaon: 305 Columbia. 


Bldg. 

EL PASO, TEX.—El Paso Association of 
Credit Men. president, jane A. oY 
The a A, Dick Co.; Secretary, H 


Chri 

FARGO, a D.—Fargo Association of Credit 
Men. Presiden Nelson A. urdick, 
Hall-Robertson Hdw. Co.; ioeeuey, H. 
r a N. Y. Mutual Savings and 


FORT oe eMITii, ARK.—Fort Smith Associa- 
tion of Credit Men. President, T. C. 
pores Reynolds, Davis & Co.; Secretary; 

- b. impel, 606 Merchants National 


FORT e WOR fin TEX.—Fort Worth ag 


tion of Credit Men. Fresident, Geo 
Curtis, Burrus Mill and Elevator Co.; Sec- 
wan?” George Q. McGown, Reynolds 

GRAND RAPIDS, MICH.—Grand_ Rapids 
Credit Men’s Association. President, 
V. M. Tuthill, Baldwin, Tuthill & Bolton; 
Secretary, A. Tyson, Powers-Tyson 
Printing Co. 

HOUSTON, TEX.—Houston Association of 


Credit Men. President, pA doue, 
pacpe- Diane Hdw. Sooreny, M. 
bson, Schumacher Gee C 
INDIANAPOLIS, acnes rocety 1° ” Asso- 
ciation of Credit Men. President, F. B. 
Brown, Geddes, Brown & Co.; Secretary, 
a N. Hawkins, A, P. Hendrickson Hat 


JACKSONVILLE, FLA.—Jacksonville Credit 
Men’s Association. President, R. V. Cov- 


ington, ¢ ae Co.; Secretary, J. C 
r 


A. Bours & Co. 
KANSAS’ CY CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, A. E. 


Lombard, Corn Belt Bank; Secretary, 
Frank W. Yal e, 315 Dwight Bid we 

LEXINGTON, KY.—Lexington Credit Men’s 
Association. President, Clay Hunt, 
Bryan, Goodwin & Hunt; Secretary, C. L 
anes McClelland Bidz. 


LINCOLN, NEB. —Lincoln Cre it Men’s As- 
sociation. oe = . Holbrook, H. 
.; Secreta Evans, 


u 
Henkle & 's Jovee Hdw. 
LITTLE R ARK.  Littie Rock Associa- 
tion ae Credit Men. President, Max 
aah a pote Mayer Commission Co.; Sec- 
; roAN Longley, 219% Main St. 
LOS A GELES, Cab os Angeles, come 
Men’s Association. President, J. Lewy, 


meas oodenware Co.; esees, 
eee 232 Bullard Bl dg. 


LOUISVILLE, KY.—Louisville Credit Men’s 
Banke Hardy egg orm 
Brin r 0.; ecretary, 

Baumei . 5S. Trust Co. Bldg. 

LYNCHBURG, VA.—Lynchbu Credit Men’s 

tion. President, ward F. eee 
Cc -Terry Co.; Sec ‘ -j.M e 
Wishrnser Smith-Briscoe Shoe Co, |. 

MEMPHIS, TENN.—The Memphis Credit 

Men’s Association. eee R. 


King, Wm. R. Moore Dy Goods Co.; Sec- 
retary, J. R. Paine, hite-Wilson-Drew 


MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, M. 
Graettinger, See and Manufacturers 
Baan Secretary, H. M. Battin, 70 Sentinel 


MINNEAPOLIS, MINN.—Minneapolis Crome 
en’s Association. President, F. E. 

ton, Northwestern National Bank; ~ 

eatery lig C. Badger, Patterson & Steven- 


MONTGOMERY, ALA.—Montgomery Asso- 
oonen of Credit am Li beeen a 
Pitts, etary, m 

Be Shes Levy Walll & Pitts Shoe Co. 
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NAV ELE, TENN.—Nashville Credit 

en’s Association. Present Harris So- 

tneke, oe Solinsky & oni Seeretasy. 

George M. Thomas, a7 Bldg. ; 

Assistant Secretary, olen H, Warwick, 

NEWARK, N. J.—Newark Association of 

Credit’ Men. President, C. H. Sansom 

C. B. Smith & Co.; Secretary, J. Fred 
Braun, J. J. Hockenios Co 

NEW CASTLE, PA.—New Castle Association 
of Credit Men. Presid dent, S. P, Smith, 
Smith, Daggett, Kurtz Co.; Secretary, Roy 
M. Jamison, 509 Greer Block. 

NEW ORLEANS, LA.—New Orleans Credit 
Men’s Association. tay ay George K 
Smith, Simonds Mfg. Ltd.; ecre- 
tary, T.. artlette, Williams? Richard- 
son & Co., Lt 

NEW YORK, ’N. Y.—The_ New York Credit 
Men’s Association. President, Howard 
Marshall, Joseph Wild & Co., 366 Fifth 
= = Secretary, . Alexander, 320 

roadway. 

NORFOLK, ~VA.—Norfolk Association of 
Credit Men. President, H. G. Berben. 
Harris-Woodson Co.; Secreta kL 
Whichard, Whichard Brothers “° 

OKLAHOMA CITY, OKLA.—Oklahoma City 
Credit Men’s Association. President, A. 
R, Parker, Williamson-Halsell-Frasier ‘Co.: 
Secretary, Clyde G. Young, Patterson & 
Hoffman Cigar Co. 

OMAHA, NEB.—The Omaha Association of 
Credit Men. President, John Duff, Bay 
ward Bros. Shoe Co.; Secretary, é. 


ieee... Grodis Clearing House. 
HIA, PA.—The ee Philadelphia 
President, D. 


Credit ee s Association. 
Endy, Artman-Treichler Co.; Secre- 
W. Severson, Roum 801, 1011 


tary, = 
Chestnut St. 
PITTSBURGH PA. Peceeereh Association 
Credit Men. President, Enoch Rauh, 
Rauh Bros. & Co.; Secretary, A. C. Ellis, 
ae Bldg.; Assistant Secretary, A. 


PHI 


Bunce, esate Bld 
PORTLAND E.—Portland Association of 
Mens President, L. Paget, 
Figctanes Meyer & Co.; ; Secretary, L. 


B, Smith, Fleischner, Meyer & Co. 
PUEBLO, COLO. —Pueblo Association of 
Credit Men. President, W. elson, 
The Nuckolls Packing Co.; Secretary, L. S. 
Hyde, The Rood Candy "Co. 
RICHMOND, VA.—Richmond Credit Men’s 
Association. President, Leon Wallerstein, 
Strause Bros. Co., Inc.; ; Secretary, Jo. 
Lane Stern, 1014 Main St. 


ROCHESTER, N. Y.—The Rochester poe 


Men’s Association. President, 
Connor, Steefel, Strauss & Connor; ar 
somey Edwaid Weter,-Yawman & Erbe 


ST. JOSEPH, MO.—St. Joseph Crete Men’s 
ssociation. President, D. Plummer, 
Rochester Dry Goods Co.; ; Secretary, B. F. 
Johnson, Rossi Saddlery Co. 
ST. LOUIS, O.—The St. Credit 
poe Association. President, F. E. Nor. 
E. Norwine Coffee Comy an git 
Ne hemmed =a: eeery. A it ¥o 


Louis 


ote, 

Pat antic B sldg. 7 

ST. AUT t. Paul Credit Men’s 
heen aecaaae: WwW arker, 


Merchants’ National Bank; Secretary, W. 
H. Mingaye, T. L. Blood & Co. 

SALT LAKE CITY, UTAH.—The Utah As- 
sociation of Credit Men. President, Ar- 
thur Parsons; Secretary, Doran, 
Symns Utah Grocer Co.; Assistant Secre- 
wy sae 3 senener. Geo. E. Forrester, P. 


oO. 

SAN ANTONIO, TEX.—San Antonio Asso- 
ciation of Credit Men. President, Jake 
Wolff. J. Oppenheimer & Co.; Secretary, 
Geo. T. Allensworth, Allensworth Carna- 


han Co. 
SAN DIEGO, CAL.—The Credit Association 
of San Diego. President, Jarvis 
Doyle, Doyle-Barnes Co.; Secretary; G. F. 
Hoff, 403 Union Bldg. 

























































































































































































































































































































































































































































SAN_ FRANCISCO, CAL.—San Francisco TACOMA, WASH.—Tacoma Credit Associa- 


redit Men’s_ Association. President, tion, President, Frank E. Day; Secre- 

Thos, M. Earl, Nolan-Earl Shoe Co.; tas » J. D. Benner, Bank of California 

Rperetery, Ben Armer, 499 Monadnock DD, O 

th TOLED O.—Toledo Association of Credit 

SAVAN AH, GA.—Savannah Credit Men’s Men. President, J. G. Mackenzie, Ames- 

Association. President, Marvin O'Neil, Bonner Co.; Secretary, Lewis B. Hall, 

Meinhard, Schaul & Co.; ; Secretary, A. G. 1226 Nicholas Bldg. 

Newton, Credit Clearing House. WICHITA, KAN. —Withita Credit Men’s As- 
SEATTLE, WASH.—Seattle Association of sociation. President, F. W. George, Shat- 

Credit Men. President, J. W. Spangler, fuck. eeeones Iron Co.; Secretary, W. G. 

ee Horton & Co. Bankers; Secretary, Graham gacstroet et Agency. 

H. Gaunce, The Hambach h Company. WILMINGTON ilmington Associa- 
SPORANE. WASH.—S Spokane Merchants’ As- = of Credit Men, President, L. B. 

sociation. President, A. W. Doland, Spo- ogers, D. Gore Co.; Secretary, L. E. 

kane Drug Co.; Secretary, J. B. Camp- all, Hall x Pearsall, Inc 

bell, 610 Empire State Bldg. YOUNGSTOWN, O.—Youngstown Credit 
SYRACUSE Y.—Syracuse Association of Men’s eee President, G. 

Credit Ten President, Howard B. Buell, Rogers, Youngstown Consolidated Gas and 

Syracuse Dry Goods Co.; Secretary, Will: Electric Co.; Secretary, W. C. McKain, 

iam C. Bl anding, Crouse-Hinds Co. 607 Stambaugh Bidg. 


DIRECTORY OF ADJUSTMENT BUREAUS. 


Bureaus for the adjustment of insolvent estates are operated in the following cities, and 
under the authority and supervision of their local Associations of Credit Men. All are affiliated 
branches of the National Association of Credit Men. Address all communications on Adjust- 
ment Bureau matters to the parties named: 


ATLANTA, GA.—Geo. H. Boynton, 1113 Century Bldg. 

BALTIMORE, MD.—S. D. Buck, Merchants’ & Traders’ Association. 
BOISE, IDAHO—Chas. P. McCarthy, Room 1, Pioneer Building. 
BUFFALO, N. Y.—Wilbur B. Grandison, 78 Erie County Bank Building. 
BUTTE, MONT.—Guy C. Davidson, Independent Telephone Building. 
CEDAR RAPIDS, IOWA—Thomas B. Powell, Magnus Block. 
CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 La Salle Street. 
CINCINNATI, OHIO—Henry Bentley, 614 Mercantile Library Building. 


CLEVELAND, OHIO—Frank B. Bicknell, 505 Chamber of Commerce Building. 

ZSOLUMBUS, OHIO—B. Watson, 601-605 The New First National Bank Bldg. 

IALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

JENVER, COLO.—C. N. Kinney, 409 Sugar Building. 

DES MOINES, IOWA—A. W. Brett, 708 Youngeman Building. 

FORT SMITH, ARK.—Ben. D. Kimpel, 606 Merchants National Bank Building. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland 201 Board of Trade Bldg. 

KANSAS CITY, MO.—Frank W. Yale, 315 Dwight Building. 

LEXINGTON, KY.—C. L. Williamson, 726 McClelland Building. 

LITTLE ROCK, ARK.—Frank T. Longley, 219%% Main Street. 

LOS ANGELES, CAL.—F. C. De Lano, 600 Equitable Savings Bank Building. 

LOUISVILLE, KY.—Wnm. F. Baumeister, United States Trust Co. Building. 

MEMPHIS, TENN .—Memphis Credit Men’s Adjustment Bureau, Business Men’s 
Club Building, 79-81 Monroe Avenue. 

MILWAUKEE, WIS.—S Fred. Wetzler, 500-501 Free Press Building. 

MINNEAPOLIS, MINN.—J. P. Galbraith, 543 Gilfillan Block, St. Paul, Minn. 

NEWARK, N. J —Harry V. Osborne, 164 Market Street. 

NEW ORLEANS, LA.—W. C. Lovejoy, 711-712 Canal, La. Bank Building. 

OKLAHOMA CITY, OKLA—George E. Black, 538 Bassett Building. 

PHILADFLPHIA, PA—Edmund S. Mills, Room Sor, 1011 Chestnut Street. 

PITTSBURGH, PA.—A. C. Ellis, Renshaw Building. 

PORTLAND, ORE—R. - Sabin, 1 Front Street. 

PUEBLO, COLO.—E. C. Abel, 501 Court Street. 

RICHMOND, VA.—Geo. B. Wiison, 1113 East Main Street. 

Sa. JOSEPH, MO.—Sidney Beery, ‘German-American Bank Building. 

ST. LOUIS, MO.—A. . Foote, 809 Mercantile Building, 

ST. PAUL, MINN.—J. P. Galbraith, 543 ae Block. 

SALT LAKE ere. UTAH—Walter Wright. P. O. Box 4ro. 

SAN DIEGO, CAL.—G. F. Hoff, 403-4 Union Building. 

SAN FRANCISCO, CAL.—Ben ‘Armer, 499 Monadnock Building. 

SEATTLE, WASH—I. * Jennings, 802-805 Central Building. 

SPOKANE, WASH.—J. B. Campbell, 610 Empire State Building. 

TACOMA, WASH.—J. D. Benner, 400 Bank of —— Building. 

WICHITA, KAN.—Willis Davis, Southwestern Drug Co 

YOUNGSTOWN, OHIO—W. C. McKain, 607 Stambaugh Building. 


EAGLE PRESS, BROOKLYN-NEW YORK 


